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MARCH SALES TOP 400-000 UNITS 


atman Bill Loses 9-lin NADA Poll 


Inning for Inventors 
AMA’s Patent Library 
Support for Oldfield 
More ‘Blessed Events’ 
Cam Goldrick, V. P. 


By 
Chris Sinsabaugh 


IX WASHINGTON next Wednes- | 
day they are going to make a 
reat howdy-do over the 150th an- 
niversary of the beginning of the 
American patent system, with our 
own Charles F. Kettering serving 
as general chairman. The inventor 
is to have his day in court and put 
on a national pedestal. We here in 
Detroit got an idea what it all is 
about when one of the chain of 
banquets to honor the “Modern 
Pioneers” in the Kingdom of Inven- 
tion was held here, these affairs 
being planned to build up the 
Washington celebration. 


TUNED UP TO the anniversary 
in Washington, the conductor feels 
it is incumbent upon him to bring 
to the attention of the American 
people in his feeble way just what 
an important part the automotive 
industry plays in this patent pic- 
ture, by writing something about 
the magnitude of the patent de- 
partment and library of the Auto- 
mobile Manufacturers Assn. and 
the work it has done and is doing 
in making available to its members 
authentic information, most of 
which cannot be found any other 

Mplace. Removal of AMA _ head- 
Mquarters from New York to the 
|New Center building, Detroit, the 
“first of the year did a lot in bring- 
Wing it to the attention of the con- 
ductor. Now the motor capital has 
all the data at its fingers’ tips. 
cd on * 


3 BEFORE GETTING down to 
brass tacks on this subject, though, 
miet me tell you that the world’s 

gl greatest libraries are said to 


The Bibliotheque Nationale, in 
'Paris; the British Museum, in 
HLondon; the Library of Congress, 
Sin Washington, and the Astor 
“Library, in New York. 
: Yet none of these contains as 
*much material in the automotive 
‘field as this AMA library now lo- 
» cated in Detroit. 

Carefully filed away in the AMA 

library are copies of 360,000-odd 
automoti\e patents. Some of them 
ideal with more than one part of 
sthe motor vehicle, and in those | 
# cases extra copies have been made, | 
@for filing under the proper classifi- 
cation. 

Then there are complete abridg- | 

ments of British automotive} 

pPatents, and 4,500 copies of un-| 

SPublished French automotive | 

patents, which were copied over in | 
(See SPARKS, Page 23, Col. 1) 
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HOW CAR OF THE FUTURE = look is shown in this photo of an pete Buick model recently completed 


by General Motors stylists and Buic 


engineers for test purposes. Harley 


Earl, chief of GM styling section, is at 


the wheel. New ideas in streamlining and mechanical contrivances are being tried out in the design as part of the 
Buick research program looking to the development of future models. Disappearing headlights, flush-type door handles 


completely concealed automatic top, electrically-operated window regulators 


smaller wheels with airplane-type air-coole 


brakes, a new bumper guard and license plate bracket combination, and other innovations are features of the car. It has 
a 123-inch wheelbase and is powered by a Buick Series 50 Super, 107 horsepower, valve-in-head straight eight engine. 


NADA Sets Committee 
To Chart Future Course 


By William C. Callahan 
Managing Editor 


DETROIT. — As an after- 
math of the sweeping 9-to-1 
rejection of the proposed 
Patman bill to regulate the 


automotive industry, which 
was registered in the National 
Automobile Dealers Assn.’s poll at 
the end of the voting last week, 
immediate steps have been taken 
to bring the activities of the as- 
sociation more closely in line with 
the desires expressed in this refer- 
endum. First step in the direction 
was a meeting of the Planning and 
Policy Committee here last week. 


At this meeting a sub-committee, 
composed of L. C. Cargile, Tex- 
arkana, Ark.; Lynn Snow, Oak 
Park, Ill, and Harry Sommers, 
Atlanta, was appointed to confer 
with Donald Richberg, special 
counsel, regarding the scope of fu- 
ture activities on the proposed 
Federal Trade Commission trade 


Reo Schedules 
Output of 600 
Trucks Monthly 


LANSING. — Announcing a pro- 
duction schedule calling for 600 
trucks a month for three months, 
Reo Motors, Inc., has placed com- 
mitments for approximately $750,- 
000 worth of parts and materials. 
The program is scheduled to start 
May 15. 

Reo’s output will consist of five 
basic trucks with axles, transmis- 
sions and engines interchangeable 
to meet a wide range of specific | 
hauling needs and transit buses, it | 


| practice rules. This committee with 


| were 98 million dollars compared | 





is reported. 


See other photos, page 8. 


The Top Ten 


PASSENGER CARS 

First Ten in Registrations as 
Reported in AN Today: 
1940 1939 
Pos. Make Pos. 
1—120,746 Chevrolet 84,407— 1 
2— 80,075 Ford 67,877— 2 
8— 61,522 Plymouth 53,566— 3 
4— 40,673 Buick 28,627— 4 
5— 30,863 Dodge 27,823— 5 
6— 30,097 Pontiac 20,749— 6 
i— 26,506 Oldsmobile 20,065— 7 
8— 14,353 Chrysler 10,434— 8 
9— 13,656 Studebaker 6,485—13 
10— 12,274 Mercury 8,009— 9 


Total All Makes 
482,003 365,905 


For complete standings of all 
makes, see Page 17, this issue. 


Richberg will explore the possibili- 
ties of initiating negotiations with 
the commission looking toward 
voluntary correction of trade prac- 
tices or abuses detrimental to the 
industry or the public. 


A second extension of time dur- 
ing which opponents will be en- 
abled to file additional briefs 
against the promulgation of FTC's 
rules as outlined in its proposal of 

(Continued on Page 14, Col. 4) 


Farm Income in "4.0 Tops 


°39 by 218 Million Dollars 


Special to Automotive News 
WASHINGTON. — Cash income 
from farm marketings and govern- 
ment payments in February 
amounted to 635 million dollars Government payments during the 
compared with 743 million dollars} first two months of 1940 have to- 
in January and 526 million dollars|taled 224 million dollars compared 
in February, 1939, the U. S. depart-| with 96 million dollars a year 
ment of agriculture disclosed this| earlier. The marked 
week. 
Income from marketings declined |two months of this year has been 
less than seasonally from January | due largely, the department points 


190 million dollars higher than a 
year earlier and totaled 1,154 mil- 
lion dollars compared with 1,064 
million dollars last year. 


and totaled 537 million dollars in| out, to the earlier and more rapid | 
February compared with 471 mil-| movement of soil conservation pay- | 


lion dollars in February last year| ments to farmers. In 1939 these 
and the revised estimate of 617| payments did not reach a_ peak 
million dollars for January. Gov-| until March, whereas the peak in 
ernment payments in February| 1940 came in January, it is stated. 
The seasonally adjusted index 
with 126 million dollars in January|of income from farm marketings 
and 55 million dollars in Febru-| increased from the revised 
ary last year. of 79.0 for 

For 
1940, cash farm income, including| after seasonal adjustment, was in 


government payments, amounted to|the income from crops, says the | 


1,378 million dollars compared with | report. 
1,160 million dollars in the cor-| 


Income from farm marketings was | (See FARMERS, Page 10, Col. 5) 


increase in| 
|; government payments in the first | 


index | 
January to 83.0 in! 
the first two months of| February. Most of the increase, | 


| “Although farm income in March | 
responding two months of 1939.|is expected to exceed that of the! 


$4.00 Per Year, 10c Per Copy 


Deliveries Spurt 


In Last 10 Days 
Despite Weather 


Month Takes Its Place 
As Third Best March 
In Motor History 


DETROIT. — Unexpectedly 
heavy retail deliveries during 
the closing 10 days of March 
will probably bring the total 
for the month for new 
passenger car and truck sales 
combined to 400,000 to 410,000 
units. It seems quite likely that the 
higher figure will be closer to the 
mark. 

The estimate of 410,000 units for 
March is based upon reports from 
companies which during the first 
two months of this year accounted 
for approximately 65 percent of the 
total sales by the industry. 

This high mark for March, 
which was established in the face 
of exceptionally bad weather dur- 
ing the greater part of the latter 
half of the month, will bring the 
total for the first quarter to ap- 
proximately 981,727 units. 

This retail sales total in the do- 
mestic market alone, will compare 
with a production of approximately 
1,313,000 for the first quarter. Pro- 
duction figures, of course, include 
cars manufactured in Canada and 
those built for export as well as a 
certain percent that were used in 
the early part of the year to build 
up dealer stocks. March sales of 
410,000 compare with a production 
of 440,000. 

There seems little question now 
that the March retail deliveries 
this year will be the third highest 
in the history of the industry, be- 
ing topped only by March, 1937, 
and March, 1929. The two latter 
years were the highest years in 
the industry’s history. 

While the comparison between 
sales and production figures may 
seem to indicate a heavy stock of 
new cars still in dealer’s hands, 
reports this week pointed to a de- 
creasing supply rather than a fur- 
ther increase. Used car sales have 
kept at good levels also during the 
past few weeks, with the result 
that stocks have not shown an 
abnormal increase. 

Reports of wild-trading and over- 

(Continued on Page 2, Col. 1) 


Graham Ships 
First Models of 


"40 Senior Line 


DETROIT.—First part of a new 
| three-phase production program 
under development by the Gra- 
ham - Paige Motors Corp. was 
launched here last Wednesday 
when the first of the new Series 
Graham “Senior” cars rolled off 
the final assembly line. 

Shipments to distributors and 
dealers are now under way, with 
the cars scheduled for public dis- 
play as fast as they are received 
at merchandising outlets. 

Second phase of the program is 
|the building of a completely new 
line of automobiles, named the 
“Hollywood” last summer when 
plans for the car were first drafted. 
These models, designed to offer 

(Continued on Page 3, Col. 4) 
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Last-Period Spurt 


Month Becomes Third Best 
March in Motor History 


(Continued from Page 1) 


allowances are being received from 
all sections of the country, with 
dealers complaining that present 
high volume in retail sales is be- 
ing maintained at the expense of 
uneconomic operations in their 
field. So far no constructive meas- 
ures are being taken among deal- 


Ford, Mercury 
Sales Are Best 
Since March °37 


DEARBORN.—Deliveries of Ford 
cars and trucks and Mercury cars 
to retail customers in the U. S. 
during March totaled 92,227 units, 
it is announced at the offices of 
the Ford Motor Co. here. This was 
the biggest month’s sales since 
July, 1937, and was 56 percent 
above February of this year. 

The biggest selling period of the 
month came in the last 10 days, 
when sales ran well over 5,000 per 
day. 

Mercury sales for March were 
the highest of any month since the 
car was introduced more than a 
year ago, and were 50 percent 
above February of this year. 

Lincoln-Zephyr sales totaled 2,- 
266 for the month, the best March 
since 1937. 

Ford dealers also reported sales 
of 151,115 used cars in March, the 
highest since July, 1937. 


Hudson Reports 


Car Sales Rise 
Best in History 


DETROIT.—Reporting the fastest 
spring upturn in retail sales ever 
recorded by the company, George 
H. Pratt, general sales manager 
of Hudson, announced Friday that 
total retail sales of new Hudson 
cars for the week ended Mar. 30 
amounted 2,376 units, representing 
an increase in the United States 
alone of 29 percent over the pre- 
vious week and a gain of 87 per- 
cent over the same week a year 
ago. 

“Not only were sales for the 
week of Mar. 30 the best for any 
comparable week in three years, 
but the increase of 29 percent com- 
ing on top of an increase of 20 
percent for the previous week, 
represents the fastest acceleration 
in spring business on the com- 
pany’s records,” Pratt declared. 


Studebaker Sales 
Up 88% in Canada 


WINDSOR, Ont.— Factory sales 
of Studebaker passenger and com- 
mercial cars in Canada during the 
first three months of this year 
were 88.9 percent ahead of 1939's 
first quarter, according to M. S. 
Brooks, president, Studebaker 
Corp. of Canada, Ltd. 

“We've just finished the best 
first quarter in a decade and the 
third best in our entire history,” 
Brooks said. 


ers to improve this complained-of 
condition. 

Among the sales leaders in 
March, Chevrolet reports that the 
month turned in the best total the 
division has enjoyed since April, 
1937. Ford also reported it as the 
best month for Ford Motor Co. 
since July, 1937. On this basis, un- 
less the later months of this year 
show relatively greater strength 
than was shown during the latter 
months of 1937, there seems little 
likelihood that 1940 will displace 
1937 as the second best in the in- 
dustry’s history. 


Of course, during 1937 sales re- 
mained high throughout the 
spring and summer months but 
slumped off sharply during the 
closing quarter. At the present 
time there is no indication of de- 
cline during the second quarter 
this year, and predictions from 
Washington indicate a pickup in 
the export field is anticipated in 
the near future. Any further 
strengthening of general business 
operations during the next two 
months could be expected to 
bolster the outlook for automobile 
sales during summer and next fall. 


Chrysler Reports 
Best March Sales 
Week Since 1929 


DETROIT. — Chrysler retail de- 
livery figures for the week ending 
Mar. 30, were the biggest for any 
March week in the last 10 years, 
according to Charles L. Jacobson, 
vice-president and general sales 
manager, Chrysler Sales division. 

Sales showed a gain of 2.5 per- 
cent over the preceding week, 
which in turn had set a record that 
pg back to the week of May 29, 
1 . 


Plymouth deliveries by Chrysler 
dealers were up 4.1 percent, which 
was the best figure since Aug. 28, 
1937. Combined Chrysler and Plym- 
outh deliveries by Chrysler dealers 
showed an advance of 3.8 percent 
over the preceding week, which 
was the highest since July 24, 1937. 


Oldsmobile Sales 
Set New Record 


In First Quarter 


LANSING.—Oldsmobile sales for 
March totaled 18,717 cars and 
gained 31 percent over the 14,340 
cars sold during this month a 
year ago, according to D. E. Rals- 
ton, Oldsmobile’s general sales- 
manager. 


“Oldsmobile’s sales volume for 
the first quarter of this year 
climbed to a total of 44,683 cars to 
establish an all-time record for 
this period,” said Ralston. “This 
volume is an increase of 35 percent 
over the first quarter sales of last 
year and a gain of more than 6 
percent over the 42,061 cars sold in 
1937, the previous best first quar- 
ter period in Oldsmobile’s history,” 
Ralston added. 





Wash. Okays Sealed Beam 
For Use as Auxiliary Light 


Special to Automotive News 
SEATTLE. — Sealed Beam head- 

lights have been endorsed by the 

Washington state commission on 


equipment, for use as auxiliary 
lights under certain restrictions 
and conditions. 

Quickly approved as_ regular 
headlights on automobiles, the 
Sealed Beam units were first 


turned down by the commission 
for use as a spot or fog light. 
This was based on a clause in the 
state law which limited the num- 
ber of headlights permitted on the 
front of a car to two. 

Approval is now granted with the 
following restrictions: the lights 
must be installed and used in pairs 
and controlled with a switch which 


automatically turns off regular 
headlamps when Sealed Beam aux- 
iliary headlamps are illuminated. 
Control of switch shall be positive 
so that the regular and auxiliary 
headlamps may not be lighted sim- 
ultaneously. 

The commission has also ruled 
against the sale of 50 c.p. globes, 
which are illegal in this state, 32 
c.p. being the maximum. 

The ruling says: “This order reg- 
ulates the power of lamp globes 
used in all devices except Sealed 
Beam projector units. Sealed Beam 
units are designed for greater 
candlepower, whereas types of 
lamps manufactured prior to the 
introduction of the Sealed Beam 
are not.” 


Cadillac Dealers Confer .. . 
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Puts March | Sales Over 400,000 





CADILLAC-LA SALLE series of spring sales meetings centered in Detroit last 
week with more than 100 retail representatives in attendance from the Michigan- 
Ohio territory. Here, at the executive’s table are, left to right, Charles H. 
Betts, advertising manager; R. L. Rickenbaugh, sales promotion manager; E. F. 
E. Ahrens, general sales manager; and 


Korff, engineering representative; D. 
George D. Sills, district manager. 





CONFERENCE which formally opened Cadillac-LaSalle’s spring sales drive 
in the Detroit territory last week was given an international flavor by the 
attendance of sales representatives from across the border. Left to right, A. G. 


Sabine, London, Ont.; Ed Strathy; 
Products of Canada; and Charles A. 
London. 


J. B. San 
Smith, all of Windsor; and Jack Dempsey, 


ster, manager of General Motors 





REPORTS OF QUOTA-SMASHING in Cadillac-LaSalle’s spring campaign de- 
lighted this group at the Michigan-Ohio distributor-dealer conference in Detroit 


last week. Standing, left to rig 
Battle Creek. Seated fo. ee 
Ind.; and C. A. Bowdle, Lima. 


Pontiac Sales in 6 Months 


t, J. J. Tompkins, Saginaw, and D. E. Winkler, 
Mitchell, Bay City; Guy S. Means, Fort Wayne, 





Top Entire ’39-Model Run 


PONTIAC.—In completing the 
best first six months of any car 
model year in its history, Pontiac 
provided more than 1,000,000 ad- 
ditional man hours of employment 
for its factory workers and pro- 
duced more cars during the six 
months than it did during the en- 
tire 1939 model run, according to 
D. U. Bathrick, general sales man- 
ager. 

Retail deliveries from Oct. 1 to 
Mar. 31 were 107,849, which is an 
increase of 50.5 percent over the 
71,668 cars sold during the first 
six months of the 1939 model year. 

Deliveries during March were 
21,710, which is 49 percent above 
the figure of 14,576 for March, 
1939, and 48 percent greater than 
the 14,661 February deliveries this 
year. 

This makes the first quarter of 
1940 the biggest first quarter in 
Pontiac’s history, Bathrick said, 
with 50,041 retail mew car de- 
liveries compared with 34,113 for 
the corresponding first three 
months of 1939. The second best 
first quarter was in 1928 and the 
third best in 1937. 

“The three months’ first quarter 
just ended is the second consecu- 
tive quarter during which Pontiac 
has beaten all previous sales rec- 
ords,” said Bathrick. “October, No- 
vember and December were the 
best last three months of any year 
in our history. 

“Sales of used cars by Pontiac 


dealers for the first six months of 
the 1940 model year ending Mar. 
31 were 184,458 compared to 133,- 
960 for the same six months pe- 
riod of the previous model year, 
or a gain of 38 percent. 

“Stocks of used cars have been 
unusually low all through the 
winter, averaging from a 30 to a 
35-day turnover for the entire 
country. Some of our zones have 
had only a 20-day or less turnover 
of used cars, and that I believe 
every business man will consider 
is good merchandising. 

“Looking ahead a few months I 
fully expect that sales will con- 
tinue to be extremely high. The 
second quarter of April, May and 
June may not be the best on rec- 
ord, but it should come very close. 

“We should sell around 210,000 
of the 1940 model Pontiacs com- 
pared to 144,339 of the 1939 models. 

“There has been an average of 
8,600 men on the Pontiac factory 
payroll during the last six months 
compared to 8,000 during the same 
months of the year before. This 
amount of employment has repre- 
sented a total of 6,600,000 man- 
hours of work during the first six 
months of the current mdel year | 
as against 5,300,000 man-hours dur- | 
ing the same period of the previous | 
year.” 


Offices Moved 
NEW YORK.—Barr Shipping Corp. 
is moving its offices to 25 Broadway 
Offices formerly were at 25 Beaver. 


a 


| Chevrolet’s Sales 


in March Highest 
Since April, 1937 


| 

i 
DETROIT. — Chevrolet dealers’ 
retail sales of new cars and trucks 
in March totaled 106,014, an in- 
crease of 41.1 percent over the 
February record. Sales for te 
month were the highest recorded 
since April, 1937, comparison of | 
the figures showed. i 


Sales in the final 10-day period 
were 45,356 units, only 15,302 units | 
less than the total for the two 
previous 10-day periods combined. 
The 10-day figure was higher, by | 
35.4 percent, than that for the pre- | 
vious 10 days, indicating an excel. | 
lent outlook for continued high | 
volume in April, it was stated. 


Sales for the first quarter, the 
report showed, were 254,751, as 
compared with 191,607 in the first 
quarter of 1939. The increase | 
amounts to 33 percent. i 


Movement of dealers’ used cars| 
also continued heavy through the | 
month, the report indicates. Sale 
of 162,663 of these units was re- 
corded, as against 141,700 in the 
same month last year. 


Buick Deliveries 
Set All-Time High | 


For First Quarter! 


FLINT.—First quarter sales of) 
Buick motor cars totaled 61,625 
units, compared with 46,753 in the 
first quarter of last year, a gain of | 
14,872 units or 31.8 percent. ' 


This was an all-time high volume! 
for this manufacturer and marked! 
the sixth consecutive month in! 
which Buick domestic deliveries’ 
have broken all previous records,) 
according to W. F. Hufstader,’ 
general sales manager. Similarly, 
it marked the 1940 models as the 
most successful in the experience 
of the company, with the record 
volume coinciding with the period. 
in which the new cars have been’ 
in production. 

Reflecting the spring rise in 
automobile trade, domestic de- 
liveries during the last 10 davs of 
March, totaling 10,757 units, 
brought the month’s sales to 24,- 
452, compared with 7,172 in the 
last 10 days of the preceding month 
and a February total of 18,105, a! 
gain of 35 percent. 


First quarter used car sales by 
Buick dealers totaled 113,168 units 
against 92,694 in the corresponding 
period a year ago, while current 
turnover of used car stocks is at 
the rate of once every 33 days, 
Hufstader said. 


Buick entered the June quarter 
with unfilled retail orders in the 
hands of dealers’ substantially 
ahead of last year. 


Dodge Regional 
Men Called to 
Detroit Meeting 


DETROIT.—Managers of the 16 
regional divisions of the Dodge 
field organization will be in De- 
troit Monday and Tuesday to at- 
tend a meeting called by Forest H. 
Akers, Dodge vice-president and 
director of sales. The regional 
managers will be accompanied by 
merchandising managers and city 
managers of their respective di- 
visions. 

Discussions of preparations for 
spring business—which is reported 
to be well under way in several 
sections of the country—will take 
up the major part of the scheduled 
program. 


Cape Cod Dealer ‘ian. 


Oppose U. S. Regulation 


QUINCY, Mass.—At a convention 
of members of the South Shore, 
and Cape Cod Automobile Dealers 
Assn., Inc., here, a resolution was 
unanimously passed opposing any 


|and all federal legislation relative 


to our industry. 
A resolution was also 
opposing the Patman bill. 


adopted 
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me! justified in limiting discussions of | Structive thinking within NADA | giving away more than you are.| prises three body types: four-door) jo ot oote with a displacement fe 
ked! their own policies to groups of| im the past several months and | An almost complete submission to} sedan, two-door sedan and com- of 218 cubic inches. Engines on rt 
in’ their own representatives. I think | ¢an continue to do so by working | the a oa ps0 ,2n | bination coupe. in.| all lines have a standard com- i 
ries| that NADA could accomplish more | ¢0-operatively in the future. = a a ee eee ee ee Sof | Pression ratio of 6.65 to 1. Optional ‘7 
rds,} by recognizing this right and ad- * * © s a es. ; teriors and a aoe ning of| -tios of 7 to 1 and 725 to 1 are 5 
der, justing its setup in accordance with UNDAMENTALLY, though, The buying public, when it} contours, distingu "Ch - oie Ser~ | available. i} 
rly,’ such recognition. The executive much of the value of any asso-|C0Mmes to your agencies, must feel| ies Senior models. Changes i ioe Power has been stepped up this 
the committee of NADA, on the basis| ciation rests with the willingness|VeTY Much like Alice in Wonder- terior = Caiaainnies i aoe year to 120 horsepower in the su- iF 
nce of such a new setup, would be|of its members to take an active | !and. And it is a wonderland where| smoother streamlining. ncare’| percharged motor, and to 92 horse- : 
‘ord composed of representatives elected and constructive part in its pro- a dealer will use his entire markup power in the unsupercharged mo- f 
riod) by these various chapters or divi-| grams. This cannot be done under | t® make a sale, or where he will petitors have adopted similar|tor. This has been accomplished 
een! sions in order to create a commit-| the pall of lethargy which seems | @!/ow as much or more for a used | tactics. by changes in cylinder head design 
tee fully cognizant of the over-all | to envelop dealers now, as reflected | C@F Of a certain year than he did/ “]¢ the dealers as a group will| and a new, improved carburetion, 
in problems of the industry. The|in the recent referendum on the| 12 Months ago. only realize that new car purchas-| which also provides automatic 
de- board of directors might be con-/| Patman bill. “As a result of the drive for|ers are going to buy automobiles choking. 
; of| tinued as representatives of various * * * volume on the part of some dealers/ and, if they can’t buy them at| An improved dual ratio steering 
lits, states, in order to correlate the 2 and manufacturers, there is now| ridiculously low prices of the last| gear contributes to handling ease 
24,- problems of various communities. Repossessions becoming evident a general, wild,| few months, will buy them just through providing a greater lever- 
the) The board of directors and the N interesting decision was| Unbridled surge for volume, as if|the same. If the dealers will only| age to front wheels. Riding quali- 
nth executive committee could ap- miraculously every dealer could| take heart — if they will refuse| ties are further improved through 
wa handed down last week by the : ; Pp & 
, @| point smaller sub-committees, or Ohio Supreme Court revolving sell twice as many cars as he did| to yield to the tales of what other| the use of longer front springs 
better still, an individual of um- | 2 ound the payments to be made before! Or as if through the wav-| dealers are offering — if they| with reduced deflection rate, and 
by questioned integrity and stand- |;, , purchaser in cases of repos- | iM& of a fairy wand, money can} will only stand pat on allowances|a smoother acting shock absorber 
nits ing, to represent the association session. Under the Ohio law, re- be made by giving all of your/ that give them a decent profit and | valve. 
ing _ in discussions of general policy | ports the Columbus Automobile | kup away! ._| not be buffaloed into doing things| Safety-type instrument panel, in 
ent with manufacturers, while dis- Dealers Assn., the vender of per- Maybe one dealer alone trying| that their better judgment cries| which all knobs and controls are 
at cussions of more intimate policies | 50.4) property when making re- for volume in a given market can| out against — if the dealer group| recessed, is an ensemble of tenite 
ays, affecting relationships between a possession must refund the pur- give higher allowances and make| will only do these things for sev-| and chrome, with indirect lighting 
manufacturer and his own deal- chase money paid if the purchaser | ™Oney. But when other dealers do| eral days, then this would be a| of gauges and speedometer. 
hor = could be handled directly by has paid in over 25 percent of the the same thing, then they are all! really profitable business and April, eeeetiesetieeasienissaemeee 
the e - chapter” committees. In purchase price. The vendor is per- hell-bent for ruination. It seems} May and June will be excellent Pl th T 
. ' 
ally considering any such proposals, mitted to deduct a reasonable almost incredible that dealers col-| months! ymou urns 
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NNOUNCEMENT of the ap- 
pointment of a committee by 
the National Automobile Dealers 
Assn., to plan the future program 
of dealers in this country, leads 


the over-all structure since it 
would clarify the thinking within 
individual groups and bring about 
a better meeting of minds among 
the membership as a whole. 

* * ~ 


I think it is extremely important 
to get off on the right foot. The 
first step in this should be a 
complete understanding by all 
members or prospective members 
that the association is not organ- 
ized as a pressure group of a 
purely labor union type. It should 
first of all be a highly construc- 
tive organization of businessmen 


eaters boll mas ee 


By William C. Callahan 
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CATA Raps Volume Hysteria 








an audience at the majority of 
factories, and I think the real need 
is to develop sound suggestions. I 
don’t feel that much can be accom- 
plished along this line by any lead- 


binders all seeking to nick the 
business man in one way or 
another. But oddly enough, com- 
petition among associations for 
memberships is no guarantee of 
better service to its members. 


amount for use, which in no case 
shall amount to more than 50 
percent of the amount paid. Also 
deductions may be made for ac- 
tual damage during use. Pur- 
chasers, who have paid less than 
25 percent, have no redress. 
* +. * 


The particular case in question 


Reads Riot Act 
To Dealers for 
Used Car Deals 


By Mel Adams 
Staff Correspondent 
CHICAGO. — Dealers who toss 
away profits have placed the public 
“in wonderland” over their gulli- 
bility in believing “fairy stories” of 


the conditions of many automobile 
dealers today? Here we are in the 
selling season, with new car sales 
and prospects aplenty and with 
business well up over last year. 
Here we are at a time when dealer 


lectively will stand on their heads. 

“Of course, manufacturers are 
zealously seeking volume and reg- 
istrations. Yet, your business and 
your livelihood and your money 
are at stake, and a dealer who 
sees his life interests seriously 
threatened can and must certainly 
refuse to take deals that hold no 
profit for him. Insofar as volume 
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secretary-treasurer of the company. 


Third phase is the building of 
new “Clipper” cars, styled in the 
“Hollywood” manner but designed 
for a lower price field. These cars 


“If every dealer called his sales 
force together and told them 
calmly that he wanted to stay in 
this business and was determined 
to trade only when he could make 
a reasonable profit, and that he 
would not be scared into bidding 
by the report of a wild bid by 
some other dealer, and if enough 
of the dealers did this, then the 





horns, dual windshield wipers, dual 
tail lights, colored fenders and 
sheet metal lacquered to match 
body colors. New optional equip- 
ment includes a combination heater 
and air conditioner for both hot 


Out 200,000th 


Unit on Coast 


LOS ANGELES. Festivities 
were in order this week at Plym- 
outh’s west coast assembly plant 
here as the 200,000th Plymouth 
produced on the Pacific coast rolled 
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16 joining together for the best in- | had the peculiar quirk that in | operation is concerned, we can| fear and worry of today would be| off the line 
~ terest of the industry as a whole. | the dealer’s bill of sales stipula- | only say that the volume operator| completely dispelled. , Paul W. Gaebelein, vice-president 
e- Much more thought than is rep- | tion was made that the title of | cannot win and must lose in a| “This is better than standing on| and operation manager, and Al 
at- resented in these suggestions the car should remain with the | market where many other com-' one’s own head.” Miller, secretary - treasurer of 
H. should be given to just how this | dealer until the purchase price | ——————_——_—_— —— | Chrysler Motors of California, were 
ind = can be worked out to the best | had been paid in cash. In the on hand to check production 
nal advantage. Therefore I am not lower courts, it was held that records and identify a Plymouth 
by among those clamoring for quick since the transfer had been convertible coupe as the car estab- 
ity action. There has been entirely | made by the dealer to the finance lishing this production record 
di- too much demand in the past for | company, the whole transaction Gaebelein, under whose super- 
“action now,” without thinking | still remained a conditional sale vision the first Calidattiinaame 
for through the action that is pro- | and the finance company should bled Plymouth was produced as 
ted posed. have reimbursed the purchaser at years back, point e t ih . thie 
ral * * * the time of repossession. Failure year’s eaitedbhan “aaah ae sce 
~ Th ey Realize, Too . or — ~~ a ee made possible through the recent 
N MY contacts with factory | aan $100 ‘ wane expansion of all plant facilities at 
executives here and at other , a we: a the west coast production center. 
points, I have found that many | Additions to the plant property 
are having no less difficulty in HE supreme court held, how- | wi made during this expansion pro- 
on unscrambling some of the condi- ever, that the finance company| 7 gram amounted to almost 17 acres 
oe tions within the industry — their| was not a vendor in this case and of land, bringing the total west 


coast plant property up to 44 acres. 
Extensions of the plant buildings 
amounted to 76,000 square feet 
bringing the total to 400,000 square 


therefore could not be held crimi- | 
nally liable for failure to comply | 
| with the law, as stipulated in the | 


Cause and meaning than dealers 
and trade paper editors are having 
themselves. I have found, contrary 
to many charges and reports, that 


re | 
ers 





conditional sales law _ provision. 


ws these same executives are no less| Therefore, the finance company vineapaieee ak eee and Al Miller, see rtes Paul W. Gaebelein, operations feet. 
aware of the need for changes than was not subject to fine, although | of California, celebrate production of the 200,000th California-assembied Plym. —encnenrasinsicsiesennanecnnans 
; are dealers. I don’t think that any| the question of civil liability was outh a this 1940 model deluxe convertible coupe. Just before current model| Chris Simsabaugh’s sparkling 
ed sound suggestions will want for| still left open. attea ction, an extensive improvement and modernization program was com-| Sparks’ column is read by the 


| pleted at the Los Angeles plant. ‘“‘wide-awake”’ in the industry. 
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o One sacred pledge we make our friends here and 





D ww A mM Now. This publication, God willing and so long as 
r ! Fv it is in our charge, will never champion the cause 
A tp of any individual or any corporation which is not 


for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1983). 
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Sealed Beam Auxiliary Lamps 
| gestae from the State of Washington, that approval 

\ has just been accorded the new Sealed Beam auxiliary 
driving lamps, may furnish an answer to the Massachusetts 
question discussed editorially last week. There probably is 
no answer to the stand taken in Massachusetts that is not 
subject to reasonable debate. 

Commissioner Goodwin of Massachusetts has held that 
the disparity in illuminating power between the new Sealed 
Beam units and the older type lamps places the user of the 
older lamp at a disadvantage and creates a real hazard in 
night driving. None will deny that greater illuminating 
power in the headlamps of our own car has a tendency to 
cancel the glaring effect of the headlamps of an approach- 
ing car. This is due to the fact that the pupil of the eye has 
less adjustment to make to meet the variations in light in- 
tensity. It is like walking from a dark room into brilliant 
sunlight as compared with walking from a well-lighted room 
into one of a little greater light intensity. 

Conversely too, the owner of the car with the brighter 
lights is less prone to dim his lights when meeting an ap- 
proaching car with dimmer lights, for the simple reason 
that with his own vision functioning normally he cannot 
conceive that the driver of the approaching car is being 
blinded. Thus so far as possible every step that can pos- 
sibly be taken to eliminate the human element from this 
problem should be taken. 

There seems to be no argument in Massachusetts regard- 
ing the advance made by the Sealed Beam units over the 
earlier type lights. This is true both from an illumination 
and light control point of view. The chief criticism lies in 
the disparity between these new lights and the old. By use 
of the new Sealed Beam auxiliary lamps this disparity could 
be greatly diminished, and the progress made by the de- 
velopment of the new headlamps not impaired by demand- 
ing that some of it be sacrificed. Installation of the auxiliary 
lamps, we understand, is not a costly step. It not only gives 
the owner protection from the complained-of glare of the 
new headlamps, but provides also better illumination for 
night driving. In this way Massachusetts could make all cars 
safer and would not have to reduce the added safety now 
available through the lamps of the newer cars. 


Unions and Wild-Trading 


ECENTLY in some cities certain labor union organizers 
have approached dealers with the proposal that, if the 
dealers will consent and help them in organizing salesmen, 
the organized salesmen in turn will co-operate with dealers 
in helping to control wild-trading. The idea behind these pro- 
posals is not based upon a hope of lifting the standards 
among salesmen and thus eliminate the shyster and the 
wild-trader. The proposal is purely of a pressure nature. 

If the plan is accepted, says the union, it will force fac- 
tories to stop shipping cars to wild-eyed dealers by the 
simple process of paralyzing shipping facilities. Good idea? 
But a recent decision in the building trades dispute, in the 
federal district court at Washington, held that the immunity 
extended unions under the Clayton Act did not extend the 
right of unions to establish monopolies in restraint of trade 
where legitimate union business was not involved. We do 
not think it is necessary to point out to dealers that they 
may get themselves into the same box as the building in- 
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By GEORGE M. SLOCUM 





AvTOMOTIVE NEWS 
in the nearly 15 
ANNIVERSARY! years it has been 
published has 


A REALLY 
IMPORTANT 


celebrated some very important 
milestones in the history of this 
industry and some very important 
dates in its own history, but never 
one that meant half so much to 
“yours truly” as today, the 6th of 
April, 1940. Just 25 years ago to- 
day I stood before the altar of 
Christ Church in the city of De- 
troit and was married before God 
and witnesses “for better or for 
worse” to one Mabel Hipkins whose 
mother was born in Goldsboro, 
North Carolina, and whose father, 
a& newspaperman, was born in 
Hamilton, Ontario. Today we are 
celebrating our Silver Anniversary! 
+ cd * 


For any less important event I 
would not trespass on the narrow 
confines of this single column to 
include my personal affairs but I 
know my friends will appreciate 
this public testimony and my 
enemies don’t read this column 
anyway. Seriously, I believe that 
those of us who feel as I do about 
marriage and its importance in the 
future happiness and success of 
each individual, should pass some- 
thing encouraging along to this 
present-day generation who are 
daily confronted by divorce pro- 
ceedings, eternal triangles and 
Hollywood scandals. If I can give 
one ray of hope to one young 
couple who are contemplating fac- 
ing the minister in the month of 
June just ahead, my words today 
in the role of the Old Philosopher 
will not have been wasted. 

* * * 


It is a bromide to say that the 
most important decision any man 
or woman makes in their lifetime 
is that of selecting the one they 
propose to marry. Choosing a pro- 
fession or a business partner is of 
minor importance because, after 
all, in this free country you can 
give up either by a simple declara- 
tion of your intentions. Marriage 
vows are quite something else 
again, as many of our friends 
through the years have found out 
to their sorrow. The interesting 
thing, however, is that in my 
humble opinion the greatest single 
factor in a happy and successful 
married life is a genuine and sin- 
cere bond of love which in itself 
means respect, confidence and a 
willingness to sacrifice and com- 
promise. 

* * * 

I tell my young friends who 
come to me for fatherly advice 
that they need be concerned only 
over the fundamental principle of 
whether or not they are genuinely 
in love. That is not quite so simple 
as it seems because to be genuinely 
in love two people must be equally 
intelligent, like the same sort of 
things and have, as nearly as pos- 
sible, an equal ambition to succeed 
in life. These ingredients make for 
companionship and from that, of 
course, comes the greatest satis- 
faction in the days, months and 
years of married life ahead. 

* * * 


I am fearful that what I am 
saying is turning out to be sort of 
a pseudo-sermon. What I had 
really intended was to give some 
encouragement to younger folk by 
bearing testimony to what my wife 
has meant to me in 25 years of 
a successfully happy married com- 
panionship. It has been her con- 
fidence, her sympathy, her tactful 
guidance which has made this 
thing we call LIFE an_ ever- 
increasing joy to me. We have, in 
our 25 years, had our full measure 
of what they mean by “for better 
or for worse.” We like to think we 
represent the ordinary, garden- 
variety of folks (of whom _ there 
are millions in these United 
States) who marry young, work 
and play a life-time together and 
who, on occasions like ours today, 
can bear testimony before a justly 
skeptical younger generation that 
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*““Come Blow Your Horn’’ 


In This Corner— 
‘Volume Hysteria ... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Hysteria 

Business in St. Louis is opening 
up rather earlier than usual. This 
is perhaps due in some measure 
to the wave of volume hysteria 
that has swept over the automobile 
dealers in St. Louis within the last 
month. New car sales in some lines 
are far ahead of last year, mostly 
brought about by high pressure 
methods, based principally on ri- 
diculous trades and long discounts. 
Just how much business is being 
borrowed from next summer and 
even next year is hard to deter- 
mine. 

Used car movement is being fairly 
well maintained; of course, at 
forced sale and drastically reduced 
prices. Just where the present pro- 
gram will lead us is a matter of 
grave concern to all thinking deal- 
ers. Stocks, while somewhat heavier 
than usual for this time of the 
year, are probably no more than 
adequate for the number of new 
cars being sold.—Dave Castles, St 
Louis. 


Trading 

New car sales are about normal, 
with some dealers trading wild to 
get the business. New car stocks 
on hand are slightly higher now 
that factory deliveries are coming 
through promptly. 

Used car stocks are mounting 
higher than most dealers would 
like to have them, with the sea- 
sonal demand much below normal 
at this writing. Active buying 
seems to be just ahead, and now 
that weather 
favorable, everyone feels optimis- 
tic about spring prospects.—Frank 
H. Applegate, Inc., Racine, Wis. 


100 Percenter 

I read “Who, Me?” every week 
and I think it is the best feature 
of Automotive News. In the col- 


is becoming more | 





| percent. If this book is published 
in book form, you can bet I will 
be one of the first to purchase one. 
— H. Brown, Silver Spring, 


Me, Too! 


The saga (“Who, Me?’) in book 
form by all means! I’ll go so far 
as to subscribe for a copy now— 
and even pay for it eventually. It 
is a swell job, done by a man who 
for years has done invaluable work 
for the automotive industry. Here’s 
to Chris!—Frank G. Kane, Birm- 
ingham, Mich. 


Coming Events 


APRIL 

4- 5—Davenport, Ia. (Blackhawk ho- 
hel). Annual Iowa Automobile 
Dealers Assn. conclave. 

8-12—Cincinnati. American Chemical 
Society meeting. 

10-12—Milwaukee. (Schroeder Hotel). 
International Acetylene Assn. an- 
nual conclave. 

27-29—Spokane. Washington Motor 
Transportation Assn. annual meet- 


ing. 
30—Detroit. Automotive Parts and 
Equipment Manufacturers Assn. 
conclave. 

MAY 


16-17—White Sulphur Springs, W. V. 
(Greenbrief). National Battery 
Manufacturers Assn. spring meet- 
ing. 

18-25—Tulsa, Okla. International Pe- 
troleum Exposition and Congress. 

JUNE 

9-14—White Sulphur Springs, W. Va. 

SAE Summer meeting (Greenbrief 


Hotel). 

17-18—Caesar’s Head, S. C. South Caro- 
lina Automobile Dealers Assn. an- 
nual conclave. 

| 24-25—Syracuse, N. Y. (Onondaga Ho- 

tel). Empire State Automobile Mer- 
chants Assn. annual convention. 


| OCTOBER 
19-26—Pittsburgh (Hunt Armory). An- 


| nual Automobile Show. 

| 26-Nov. 3—Chicago (International Am- 

| phitheatre). Chicago Automobile 
Show. 


: : . : marriage can, after all, bring to| umn, “In This Corner,” you ask | DECEMBE 
dustry by listening to such SAVIOFS. And in any case they | every man and woman who will | for comment on the possible pub- 9-14—Chicago gone ae A ] 
would get a union. If the union has power to control your | face the challenge it offers, Life’s| lishing in book form of “Who,| Automotive Service indi 





Greatest Fulfillment!—G. M.S. Me?” I am behind this idea 100 | 


Show. 


enemies, it also could control you. Don’t jump too quickly. 
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‘NO MYSTERY ABOUT SUCCESS 
Wil ae 3 GREAT LINES 





| SELL DODGE CARS 
BECAUSE THEY OFFER THE 
ewes! VALUE IN THEIR 
PRICE CLASS! 


O wonder Dodge-Plymouth 
Dealers, right across America, 
are so successful. 

They have a car or truck, of the 
right size, style and price to fit the 
needs of every buyer in the enor- 
mous field where four out of five 
Sales today are made. 

The Dodge-Plymouth dealer has 
the advantage of not one, but three 
great lines of fast-selling merchan- 
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1 SELL PLYMOUTH CARS 
BECAUSE THEY GIVE ME A 
BIG me OF THE GREAT 

-~ LOW-PRICED 
> MARKET! 





dise... Dodge cars, Plymouth cars 
and Dodge Job-Rated Trucks. Not 
one, but three profit-makers! 

See how this coverage blankets 
the market! The big, beautiful Dodge 
Luxury Liners are priced only a few 
dollars above the low-priced field 
..Plymouth is a leader in the big 
low-priced market...and Dodge Job- 
Rated Trucks meet every hauling 
requirement from % to 3-ton capac- 





| SELL DODGE 42-A2Zjad 
TRUCKS BECAUSE THEY ARE 
REAL PROFIT-MAKERS AND 


ARE EASIEST: 
TO SELL! 


ities and are priced with the lowest. 

There is no mystery about the 
success of Dodge-Plymouth 
Dealers. Thanks to this Triple-Profit 
Dealership, they simply offer the 
kind of cars and trucks that buyers 
want, in the market where sales 
are most plentiful. 










Long-Awaited Bus 


Retail Trade, F oreign Orders 
Aid Motor Industry in Rise 


By William Ullman 
Washington Correspondent 

WASHINGTON.—There was some 
important evidence available this 
week to indicate that the upturn in 
industrial production and in busi- 
ness generally, eagerly awaited 
since the first of the year, may be 
at hand. 

In this connection it is note- 
worthy that by long odds the best 
record of sustained and consistent 
activity during the opening months 
of 1940 has been made by the auto- 
motive industry. Not only has pro- 
duction been running at a steady 
average of round 100,000 cars 
weekly but dealers and distributors 
over the country, Capital observers 
have been encouraged to learn 
from official sources, are reporting 
excellent public interest. 


It is a fact that there has been a 
more optimistic feeling about the in- 
dustrial and business outlook here 
during the past week or 10 days 
than has been the case for several 
months. Some of this optimism is 
due to intangible factors; the re- 
mainder is based on indices which, 
it is felt, point rather clearly to 
an upward swing. 

Then there are situations such 


Hudson Regional 
Managers Called 
To Spring Session 


DETROIT. — Hudson regional 
managers from all over the United 
States will convene here Monday 
for a three-day spring business ses- 
sion, it is announced by George H. 
Pratt, general sales manager. 

Pratt stated that the meetings 
were in connection with the fastest 
spring upturn in retail sales ever 
recorded by the company which 
occurred during the last two weeks 
in March. 

W. A. James, advertising and 
merchandising manager, will dis- 
cuss special phases of the agenda 
which includes the presentation of 
additional merchandising develop- 
ments for the coming season, Pratt 
announced. Assisting in the discus- 
sion here will be C. G. Beeching, 
Midwest sales manager; W. A. 
Baker, used car manager, and 
other sales department officials. 


Schlecht Is Honored 


By St. Louis Dealers 

ST. LOUIS.—An 80-pound cake, 
commemorating his birthday, was 
the surprise sprung on Joseph A. 
Schlecht, secretary-manager of 
Service and Parts Managers’ 
bureau of metropolitan automobile 
dealers of St. Louis, at the monthly 
meeting this week at which mem- 
bers were guests of Ramsey Ac- 


cessories Mfg. Corp., Standard 
Auto Parts Co. and Borbein & 
Young Co. 


Schlecht announced that C. H. 
Gray would resign the presidency 
of the bureau to become service 
manager for Ball-Park Motors, 
Inc., in Chicago, and would be 
automatically succeeded by Wall- 
ace T. Gardham, service manager 
for Berry Motor Co., and vice- 
president of the bureau. Gray has 
been service manager for Grebe 
Motor Co. 


as that in steel. Here it is found 
that, while the Steel Institute’s 
estimate of weekly output fell 
from more than 62 percent to 
slightly over 61 percent of capac- 
ity, well-qualified observers in the 
industry are finding encouragement 
of no small proportions in gradu- 
ally increasing export demands and 
a wider variety of inquiries in this 
country. In other words, while the 
actual index at the moment does 
not seem favorable, there are con- 
ditions developing which promise 
well. 

The whole field of retail trade 
shows a plus trend. Conditions 
vary, of course, in different parts 
of the country and in the various 
lines. But on the whole it is fair 
to say that retail trade is showing 
very considerable strength and is 
responding in definitely normal 
fashion to the impetus of the 
new season. 


Stocks on Decline 

A very significant report is that 
of the National Industrial Confer- 
ence Board which reveals that, 
for the first time since August, 
inventories in the hands of manu- 
facturers began to decline in Feb- 
ruary. This would indicate, logic- 
ally, that there has been substan- 
tial movement of the huge stocks 
which had been piled up during 
that very active last quarter of 
1939. 

Another factor in the current 
industrial situation, which is of 
limited yet definite importance, 
is the green light given here for 
the execution of airplane orders 
from France and Great Britain. 
Then there is a sizable bank of 
orders in the hands of the machine 
tool industry which observers are 
eyeing appreciatively. 

Not te be overlooked as an in- 
dex is the declaration of a dividend 
on the commen stock by the di- 
rectors of the United States Steel 
Corp. 
It seems reasenable to suppose 

and that is the view taken 
here — that this dividend declara- 
tion was in the nature of an 
expression of confidence in the 
prospects for the immediate fu- 
ture. Certainly it is unlikely that 
Big Steel would have made such 
an unexpected disbursement if its 
managers felt that the outlook 
was for continued decline in the 
business of the company. 


Banks Note Rise 

Banks have reported a rising 
trend in the volume of commercial 
loans, and there has been a good 
increase in the output of loco- 
motives by American producers. 
Diesel electrics are in increasingly 
heavy demand. 

Congress is moving along with 
its customary mid-session deliber- 
ation. It has been predicted by 
Rep. Clarence Lea, of California, 
that a conference on the omnibus 
transportation measure will be 
submitted to House and Senate not 
later than Apr. 15. Adjournment 
talk crops up from time to time, 
but it is unlikely that the final 
gavels will fall before June. As 
usual, it is likely that much im- 
portant legislation will be jammed 
through during the closing two 
weeks of the session. 


Chris Sinsabaugh’s sparkling 
‘“‘Sparks’’ column rea by he 








UPSON WELCOMED te west coast. E. F. Upega, assistant general sales man- 


ager, Cadillac-LaSalle, right, was 
manager, and Thomas 8. Lee 
head ef the Don Lee onpentes: 
the California Cadillac-LaSalle 


° Brewn, general 
ef the late Don Lee and active 


» only son 
tion, which includes a chain of radio stations and 
distributorship. 
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iness Upturn Seen Near at Han 





TED FIO-RITO, band leader, was among the celebrities 
making the Easter Automobile Parade, 
Trade Assn., a success. The maestro, now filling an engagement at the Hotel 
Cleveland, took time out from his duties to visit the showrooms of R. J. 
Schmunk, Cadillac, LaSalle and Oldsmobile dealer. Fio-Rito was accompanied 


by the 
convertible coupe. 


who participated in 
sponsored by the Cleveland Automotive 


irl singer in his band, Novoline Payne, seated in a 19140 Cadillac 


Cleveland’s ‘Easter Parade’ 


Booms New, 


CLEVELAND. — Easter Automo- 
bile Parade, a co-operative display 
of all models sponsored by the 
Cleveland Automotive Trade Assn., 


local newspapers and civic organi- | 


zations, achieved a success beyond 
expectations, according to dealers 
here. 

The spring sales drive, featuring 
new and used cars on display in 
the showrooms of the various deal- 


Texas Decision 


Clouds Validity of | 


Trucker Permits 


AUSTIN, Tex.—A ruling in the 
civil court of appeals here this 
week against the Texas Railroad 
Commission and in favor of rail- 
roads, has clouded the validity of 
special commodity permits issued 
truck operators. 

Special commodity permits, as 
distinguished from those of com- 
mon carriers, permit hauling of 
livestock, mohair, oil field equip- 
ment, wool, feedstuffs, household 
goods, timber in natural state, 
farm machinery, grain and other 
materials, with certain restrictions. 
Approximately 1,200 of these have 
been issued to date. 

The court of appeals, in a ruling 
which is not final because the 
litigation may reach the supreme 
court, set aside as invalid a special 
commodity permit granted by the 
railroad commission, reversed judg- 
ment of a trial court, and remanded 
the case for retrial. 

In effect, the ruling voided the 
permit on the grounds that the 
applicant was not allowed by the 
commission to probe public con- 
venience and necessity required for 
proposed service or that existing 
transportation facilities were inade- 
quate. 

The court concluded that the 
commission had erroneously elimi- 
nated proof of necessity and con- 
venience required by the general 
motor carrier act in applications 
for common carrier permits. 


La. Signs Reciprocity 


Agreement With Tenn. 
BATON ROUGE, La.—Signing of 
a reciprocal agreement for car 
licenses between Louisiana and 
Tennessee is announced by E. A. 
Conway, Louisiana secretary of 
state. 

The agreement, following a simi- 
lar pact signed recently with 
Mississippi, clears a long standing 
dispute between Louisiana and 
neighboring states. For eight years 
the state has required trucks en- 
tering its boundaries to be equipped 
with Louisiana license plates. 
Louisiana truckers were required 


in return to obtain plates of the| 
neighboring states, if they desired 


to travel there. 


Recapping Plant Set 
cole if C.—Goodrich Sil- | 


vertown stores of Charlotte will es- 
tablish a $50,000 tire recapping plant 
here to serve the two Carolinas, ac- 
cording to J. B. Langston, manager 
of the retail division of the i a 
Goodrich Co. A building at 1201 South 
Boulevard has been leased and the 
plant will be opened early in March. 


Used Car Sales 


ers, attracted more than 15,000 per- 
sons and resulted in a strong sales 
spurt, it is reported. 

Dealers give much of the credit 
for success of the venture to the 
co-operation offered by the local 
daily newspapers, each of which 
| published a special section. An- 
| other important contribution to the 
| drive was the donation of 25 large 
| 24-sheet billboards, given by Presi- 
dent J. A. Zimmer, of Central Out- 
door Advertising Co. A special rush 
| job by Rappaport Studios of this 
city produced the poster panels 
in four colors in record time. Radio 
stations also co-operated with an- 
nouncements, and taxi signs, dealer 
windows, hotel marquees and other 
displays were used. 

That the drive was effective is 
proved by the sales figures. Statis- 
tics for March reveal new car sales 
of 5,829, whereas only 4,162 had 
been sold in March of the preced- 
ing year, and 3,315 in February 
this year. Up to Easter Sunday, 
2,774 cars had been sold, so the 
Easter Parade drive, which was 
handicapped by _ unfavorable 
weather, resulted in sales of more 
than 2,000 new cars. Used car fig- 
ures for March also revealed a 
substantial gain over a year ago. 

R. Earl Burrows, manager of the 
Cleveland association, was assisted 
by a special committee in promo- 
tion of the Easter Automobile 
Parade. R. G. Herzberger was 
chairman, aided by E. S. Dowd, 
H. E. Hewitt and C. J. Lenz. 


N. Y. Drivers to Take 


Written Tests Hereafter 
ALBANY, N. Y.—A written 
questionnaire, which driver's 
license applicants will be required 
to pass, in addition to present 
driving, eyesight and English 
language tests, is being prepared 
by the New York state motor ve- 
hicle bureau, according to Com- 
missioner Carroll E. Mealey. The 





move required no new legislation, | 


it was explained, since the bureau 
already 
such tests as it sees fit. 


Also announced by Mealey were | 


plans to establish a training school 
for the 100 examiners who test ap- 
plicants for driver's licenses. 
said the school would be set up ina 
month or so by the state, with the 


tor Vehicle Administrators, 
tional Safety Council and the Yale 
University Drivers 
Bureau. 





is empowered to require | 


He | 


aid of the American Assn. of Mo- | 
Na- | 


Research | 








| chairman of the Senate relief coy 


| appropriations 








N. J. Considering 
Plan to Divert 
Over $10,000,0( 


TRENTON, N. J.—Highway fu 
diversion totaling $10,319,000 
being proposed to the state leg: 
lature here as part of a $27,000) 
state financing program design, 
to meet 1940 unemployment rel; 
costs, wipe out state deficits a 
provide revenue to cover edu 
tional aid deficiencies without 
sort to new taxes. 

Presented to the legislature in 
series of 11 bills, the new progrs 
was drafted by a special commit 
headed by Acting Senate Preside 
Charles E. Loizeaux. Other ¢o 
mittee members include Major; 
Leader I. Grant Scott, Homer Zi 























mittee, and George H. Stang: 
committee chai 
man. 

Proposed program provides {i 
transfer of $4,300,000 from the hig 
way fund to the general state fu 
to offset an estimated gene 
treasury deficit of $4,264,612 J 
30, 1941. In return, the highw: 
fund would be given authority 
collect $4,300,000 due from the Po 
of New York Authority when 
two Staten Island bridges produ 
sufficient revenue to repay an ori 
inal loan. There is no certainty 
to when such repayment might | 
anticipated. 


Canadian Sales 


Increase 62.24 


MONTREAL. — Indication of 
creased spending power in Canaj 
is provided by the gains in 
value of sales of new passen 
automobiles, trucks and buses 
the first two months of this ye 

With total sales jumping 6 
percent from $12,967,254 to $2 
035,667, every reporting §secti 
participated in the improvemel 
The Maritime provinces gain 
70.5 percent, Quebec 66.5 perce! 
Ontario 47.7 percent, Manitoba 20 
percent, Saskatchewan 475.7 pe 
cent, Alberta 42.1 percent and B 
ish Columbia 12.8 percent. 














Westinghouse Offering 
Auxiliary Car Lan 
BLOOMFIELD, N. J. — All-gla 
driving and passing lamps, simi 
in construction to the Sealed Bes 
automobile headlamp, have be 
made available to manufacture 
of housing and mounting equi 
ment designed for their use, 3 
cording to engineers for Westini 
house Lamp division, Westini 
house Electric & Mfg. Co. Li 
price of the new units has bed 
set at $1.10. 


Approximately two inches sm@ 
er in diameter than the standa! 
Sealed Beam headlamps, the ne 
units are designed to suppleme 
rather than replace present ligt 
ing equipment on _ pre-1940 
whose wiring systems are inaé 
quate to handle the addition 
wattage required by the Seal 
Beam system. Connected to up 
beam circuits, the driving la 
will simulate the Sealed Bear 
“country beam.” Connected 
lower beam circuits, the passi 
lamp will simulate the “tra 
beam.” Both have single 30-w# 
filaments. 












“Dealers Tell Me,” by William | 
Callahan, is an open forum for the @ 
pression of dealers’ opinions. It # 





_bears weekly in Automotive News. | 





AT MONTHLY MEETING of Studebaker dealers and salesmen in the Detre! 
metropolitan area, held at the Belcrest Hotel last Monday. Left to right. Gord 
) 


E. Shaw, wholesale manager; James M. ‘Pat’? O’Dea, of James M. 
and Douglas G. 


Studebaker distributor, 
Pillsbury Flour Mills Co. 


’Dea, In) 


Anderson, Detroit branch manag‘ 
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ODAY the composite shadow of twelve million 
women drivers falls across the promotion plans and 
sales curves of every car manufacturer in the land. 

No longer is the choice and care of the family car a mas- 
culine privilege, for the Mrs. knows exactly what she wants 
in beauty, convenience and comfort and she usually gets it. 
The last word is hers . . . and she most often tips the buy- 
ing balance. 

For many years you car-designers have tacitly acknow!l- 
edged all this. One look at any 1940 model proves it. Such 
streamlined grace... such luxurious appointments! 

That’s a great selling story for those twelve million 
women drivers. And the place to tell it is in their No. 1 


C 





NW 
\ 


Are you missing 


buying guide... ina woman’s magazine. To this one source 
they look for advice on purchase of foods, fashions, cos- 
metics and housewares. And increasingly they'll be getting 
new motoring ideas there, too. 

For Woman’s Home Companion recently published its 
first automobile number. In response to the repeated re- 
quests of readers, the Companion is now featuring automo- 
biles and driving news every month. 

In the homes of close to three and a half million 
Companion readers that new car is a regular subject of 
discussion. 

You’d better have a friend at court—a feminine friend. 
You’d better not miss the Mrs. 


WOMAN’S HOME 


ompanion 


Circulation exceeding 3,450,000— Rate based on 2,800,000— Excess 650,000 


the Mrs?... 


VR eras ee aa ea ns gir nrare nae, Nala eS Re ioe re re oo, a ee ee 
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Major Tire Companies Adopt New Sales Program 


Plan Designed to Stabilize 
Prices, Clarify Dealer Status 


AKRON. — Earnings outlook of 
the rubber industry for the second 
quarter has improved as a result 
of new tire sales programs adopted 
by major rubber companies pro- 
viding for a new classification of 
major dealers, revision of distribu- 
tor discounts and a few upward 
adjustments in consumer list 
prices. 

The net effect will probably be 
a somewhat higher net return to 
manufacturers on tires sold in the 


Brooklyn Dealers 
Name Meyer to 
Succeed Campbell 


NEW YORK. —William Meyer 
has been elected president of the 
Brooklyn and Long Island Auto- 
mobile Dealers’ Assn., succeeding 
Dugal G. Campbell. 

Other officers are: Vice-presi- 
dent representing Kings county, D. 
B. Spielman; vice-president repre- 
senting Nassau county, E. J. Lal- 
mant; vice-president representing 
Suffolk county, H. L. Van Scoy; 
treasurer, W. B. Jones, and secre- 
tary, J. P. Sonner. Ralph Ebbert 
continues as association manager. 


Directors elected include: 


Kings county—C. M. Bishop, J. 
Greenvald, T. Southworth, D. B. 
Spielman and O. Wagenseil; 
Queens—J. L. Daly, M. Habrich, R. 
J. McNulty, W. Meyer and J. B. 
Nachman; Nassau—D. W. Gluck, 
E. J. Lalmant, L. Van Nostrand 
and G. K. Vars; Suffolk—L. W. 
Behan, F. J. Benischek, H. D. 
Newins, M. J. Parlato and H. L. 
Van Scoy. Dugal, as retiring presi- 
dent, automatically continues as a 
member of the board for one year. 


Buffalo Seeks Power 
To Compel Car Tests 


BUFFALO.—Without a dissent- 
ing vote, the State Assembly has 
passed and transmitted to the 
Senate a bill which empowers the 
common council of Buffalo to es- 
tablish by ordinance a local sys- 
tem of compulsory automobile in- 
spection for the promotion of 
safety on the city’s streets. 

Under terms of the bill, Buffalo 
could require two annual inspec- 
tions of every locally-owned car, 
including all parts, appliances and 
accessories. The fee would be 
fixed by the council. 
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TINY TEETH 


HOIST TONS WITH A “BUDGIT” 


Prominent among materials han- 
dling devices in automotive and 
industrial plants is the “Budgit” 
chain hoist, made by the Shaw-Box 
Crane Hoist Division of Manning, 
Maxwell & Moore, Inc. An advan- 
tage of this hoist is great load ca- 
pacity in relatively small size and 
weight. Sprockets are vital in this 
mechanism since they must also do 
the work chain drums ordinarily 
handle. While this design pro- 
motes lightness and compactness, 
it does impose unusually heavy 
stress loads upon component parts. 
So the producers find it desirable 
to rely upon the greater strength 
and wear—and fatigue—resistance 
of Nickel steels. Hoist sprockets 
are made of SAE 2515, a 5% Nickel 
steel, carburized, oil-quenched, and 
tempered to a hardness of Rock- 
well 50C. Core strength with this 
treatment is up- 
wards of 200,000 


pai. 
THE 
INTERNATIONAL 
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replacement market, a field which 
accounts for about two-thirds of 
the units produced. Coming at a 
time when renewal tire sales usu- 
ally show a seasonal pickup and 
after a period in which raw mater- 
ial costs have advanced, an in- 
crease in return to producers is 
especially important to maintain a 
favorable profit margin over the 
next few months, according to the 
Wall Street Journal. 


While varying in detail, pro- 
grams put into effect last week 
by Firestone Tire & Rubber Co., 
B. F. Goodrich Co. and U. S. 
Rubber Co. follow the same gen- 
eral lines. Goodyear Tire & Rubber 
Co. has not yet announced such a 
plan, but is expected to in the 
near future. 


The programs, according to trade 
sources in Akron, are designed to 
stabilize tire prices, effect mer- 
chandising economies by establish- 
ing a more equitable basis of 
dealer discounts, clarify existing 
dealer relations, and to help man- 
ufacturers to adhere to announced 
dealer sales programs. 


While the changes will have little 
effect on consumer list prices, such 
revisions as have been made are 
upward. The maximum increase in 
consumer list, which applies to 
heavy-duty truck tires, amounts to 
about 6 percent. The average ad- 
vance on all types and sizes of 
truck tires, however, is less than 
1 percent. 

The maximum increase in con- 
sumer list on passenger car tires 
amounts to about 5 percent and 
applies on certain odd sizes in the 
higher-price brackets. The largest 
selling size, that is, the 6.00x16, 
is unchanged in price for the more 
expensive tires, which include the 
first and second lines. On the third 
and fourth lines in this size, in- 
creases up to 2 percent have been 
made. Tube prices are virtually 
unchanged. 

From the profit standpoint of 
manufacturers, the revised dis- 
counts and reclassification of deal- 
ers is the more important aspect 
of the programs. While the maxi- 
mum diseount obtainable has not 
been radically changed, under the 
new programs it is much more 
difficult for dealers to qualify for 
the lowest possible prices. 

This has been accomplished by 
stricter classification of distribu- 
tors and a new schedule of quan- 
tity allowances. In other words, a 
premium is placed on quantity buy- 
ing, placing the dealer who orders 
a carload of tires at a time in a 
better relative position than for- 
merly as compared with the small 
buyer who purchases only several 
hundred dollars worth. 


Hudson Dealers Blanket 
St. Louis with Tabloid 


ST. LOUIS. — Thirteen Hudson 
distributors in the St. Louis area 
co-operated in exploiting their prod- 
uct last week. Using a four-page 
tabloid insertion in a St. Louis 
weekly giveaway paper, with a cir- 
culation of 75,000, the dealers cov- 
ered the St. Louis area. The first 
page, in red and black, started off 
with “Name The Car in the lowest 
price field that is: 1. Longest and 
Roomiest. 2. Most Powerful. 3. 
Most Economical. 4. Safest. 5. 
Smoothest Riding. 6. And Has 
Greater Endurance.” Then followed 
a pen and ink drawing of the 
front of the car beneath which was 
printed: “You'll Find the Answer 
Inside.” 

A great deal of instructive in- 
formation was contained on the 
inside sheets. The back page 
gave the price and listed the deal- 
ers, W. D. Denhard, Fitzsimmons 
Motor Co., Grand Motors, Inc., 
E. C. Miller Motor Co., Fairway 
Garage, C. V. Fletcher, Inc., Hodia- 
mont Garage, Pallen Motors, Inc., 
Reliable Auto Sales, Stumhofer Mo- 
tor Co., LaFlam Auto Sales, Barnes 


Motor Co., and Bernard Motor Co. | 


Proffitt Is Named 


CANTON, O. — R. P. Proffitt has | 
been appointed Chicago division man- 
ager of the Timken Roller Bearing 


Co, 





Fore and Aft... . 





FRONT END of the Buick experimental model embodies simplicity of st - 
lined design, with smooth contours accentuated by one-piece Senda aad heed 
construction. Heavy-die-cast chrome radiator grille has vertical bars and is set 
low in the catwalk section of the front end. Heavy bumper incorporates combi- 


nation bum 


r guards and license plate bracket in the center and is flanged to 


provide added protection to fenders. Fender headlamp doors, closed in this 


photo, conform to the contours of the fenders. 


See other photo on page one. 





TAPERED TAIL of the Buick experimental car. In the wide rear fenders are 
mounted massive tail lights and stop and direction signals. A chrome fin bisects 
the rear deck, extending to the back of the driver’s compartment, giving the 


rear end appearance great a. to that of the front. 
r 


license plate treatment is applied front 
deck corresponds with that of the hood. 


he same bumper and 
and rear, while the shape of the rear 


Buick Experimental Model 
Embodies Many Advances 


FLINT.—Experimental design in 
automobiles covers style testing as 
well as trial of innumerable me- 
chanical innovations which may or 
may not become part of the equip- 
ment of the car of the future. 


Illustrative of this is an ex- 
tremely modern experimental car 
recently completed by Harley J. 
Earl, chief of the styling section 
of General Motors, in co-operation 
with Buick engineers. To the style- 
minded, and to the average motor- 
ist, it is considered the last word in 
smart automobiles. To the Buick 
and GM engineers and stylists, it 
is a laboratory model in which 
many advanced ideas of design are 
incorporated solely for the purpose 
of experimentation and study. 


The streamlined body, of the 
convertible coupe type, is mounted 
on a special Buick chassis of di- 
mensions not used in current pro- 
duction. It has a 123-inch wheel- 
base and is powered by the Buick 
series 50 engine of valve-in-head 
straight eight design, incorporating 
special experimental features. 

Emphasizing the modern ten- 
dency to reduced over-all height 
and general ‘clese to the road” 
appearance, the new Buick experi- 
mental car goes beyond anything 
yet developed outside of racing 
cars in this respect, it is said. 
The wheels are small and carry 
specially made 13-inch tires, a re- 
duction in diameter of approxi- 
mately three inches under normal 
size resulting in lowering the en- 
tire car. The body and chassis are | 
built close to the ground, resulting | 


|in lowered center of gravity and | 


making it virtually impossible to 


though the wheel tread is stand- 
ard. 


To provide maximum braking 
efficiency with smaller wheels and 
brake drums, _ special airplane 
brakes of the Sirocco air-cooled 
type are used. 


The experimental body carries 
numerous advance features. Heavy 
wind-stream bar bumpers, incor- 
porating bumper guards and li- 
cense plate bracket in a well de- 
signed unit, are identical fore and 
aft, while radiator grille is a 
heavy die-cast unit inset in the 
lower or catwalk section of the 
front end. The alligator type hood 
is one piece from the grille to 
the cowl, having concealed lock 
and balanced spring mechanism for 
easy manipulation. 


Fenders are fully streamlined 
with the front fenders housing re- 
tractable headlamps concealed be- 
hind fender “doors.” These “doors” 
are operated by small electric mo- 
tors, controlled by a switch on the 
instrument panel, which open and 
close the doors and manipulate 
the headlamps into beam position. 
Length of the front fenders accen- 
tuates the lowness and streamlined 
effect. They are carried beyond the 
door line, the rear part of the 
fender being integral with 
door at the hinged end. 

The doors conceal inbuilt run- 
ning boards which are equipped 
with chrome safety step and scuff 





the 


plates. Nine parallel chrome finish | 
strips mounted on the side of the 


fenders and inbuilt rear fender 
shields, and character lines trans- 
versing the front fenders, bisecting 
the headlamp doors, add further to 


| turn the car over. Both body and/the streamline appearance. A “ma- 
| chassis are of unusual width, al- 


(See EXPERIMENT, Page 10, Col. 5) 
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Ford Is Spending 
Over Million on 


Windsor Plant 


WINDSOR, Ont.—In a new ex. 
pansion of facilities in its plant 
here, Ford Motor Co. of Canada, 
Ltd., is spending approximately 
$1,175,000, it is announced by Wal. 
lace R. Campbell, president. The 
program includes a new physical 
laboratory, a service experimental 
and service school department and 
a new employment office; a plant 
hospital; new equipment in the 
foundry and machine shop; com- 
pletion of the program to modern. 
ize the power plant and miscel- 
laneous new equipment and 
improvements throughout the 
plant. 

The new physical laboratory in 
the former powerhouse building 
will centralize testing and research 
facilities and supplement the met- 
allurgical and paint test labora- 
tories. 

A new $60,000 hospital for em.- 
ployes, located in the heart of the 
15-acre machine shop, is practic- 
ally completed. There is a fully 
equipped operating room, and 
facilities for first aid to employes 
who suffer illness or injury. 


Chrysler Plants 
Set Safety Mark 


DETROIT. — Safety in Chrysler 
Corp.’s plants during 1939 was 
greater than in any other year of 
the company’s history, according 
to C. T. Winegar, director of per- 
sonnel. 

During 1939, Winegar pointed 
out, there were 15.6 percent less ac- 
cidents per man hours’ worked 
than in 1938, and 45.45 percent less 
than the average for the last 10 
years. 

In 1939 the average number of 
Chrysler Corp. employes was 57,- 
231, and they worked during that 
year 84,047,837 man hours. Out of 
this large number of employes and 
hours worked, only 5.4 man hours 
were lost through accidents per 
million man hours worked. In 1938 
with 40,144 employes working 60,- 
688,359 man hours, only 6.4 man 
hours were lost per million man 
hours worked. For the 10-year pe- 
riod the average employment per 
year was 40,679.9, the average num- 
ber of man hours worked 68,905,- 
316.3, and the average number of 
man hours lost were 10.48 per 
million man hours worked. 





Pa. ‘Emergency’ Fuel 
Tax May Be Permanent 


HARRISBURG, Pa.— (UTPS).— | 


The one-cent “emergency” tax on 


each gallon of gasoline may be | 
made permanent at the pending | 


special session of the legislature, 
it was indicated following a re- 
cent meeting of the Joint State 
Government Commission. 

In addition to the gasoline tax, 
emergency levies on _ cigarets, 
liquor, personal property, bank and 
trust company shares and a group 
of corporation taxes, will be 
studied by the commission with a 
view to making them permanent. 
poe taxes will expire May 31, 


Record Year Seen 


in Car Radio Sales 

PHILADELPHIA. — Four out 
of five don’t have it! But one 
out of each of these four are 
expected to have it before the 
end of 1940! 

Statistics show that there are 
nearly 25,000,000 cars in United 
States today which do not have 
radios. Potentialities of this 


market are indicated by the fact 


that Philco expects its total sale 
of sets in this field to be up- 
wards of 4,000,000 by the end 
of 1941. Recent surveys sub- 
stantiate the estimate that one 
in every four new cars will be 
equipped with a radio this year. 
Translated into terms of auto- 
mobile radio sales, this would 
mean that more than 1,000,000 
sets would go into new cars 
alone if the 1940 models reach 
the expected 4,000,000 sales. 
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History: Chevrolet has outsold all 
other cars for eight out of the last 
nine years. 


Arithmetic: Chevrolet production 
has totaled more than six million 
cars and trucks in the last six years. 


Logic: Records like these indicate 
superior engineering ... superior 
manufacturing ... superior man- 
agement... all of them combined! 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation 
DETROIT, MICHIGAN 


MERIT 15 CONTINUED SUCCESS” 
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Used Car Dumping Curbed, 


Diversion to be Continued 


By Bethune Jones 
Staff Correspondent 

ALBANY, N. Y.—Terminating a 
lively session, during which numer- 
ous measures of direct and in- 
direct automotive concern were 
considered, the 1940 state legisla- 
ture adjourned here Mar. 30. 

No new major taxes were en- 
acted, but so-called emergency 
taxes, including the third and 
fourth cent of the gasoline tax, 
were extended and authority was 
granted for continuance of the 
New York City municipal sales tax. 


Several proposals for motor ve- 
hicle registration fee cuts and 
other tax reductions affecting the 
automotive industry were _ intro- 
duced but killed. Also rejected 
were bills providing for a state- 
wide sales tax, income tax in- 
crease, chain store tax and various 
other new or additional levies. 


Highway fund diversion, in 
which this state has long been one 
of the worst offenders, will be con- 
tinued under the new state budget. 
Less than 25 percent of an esti- 
mated $102,000,000, which highway 
users will contribute in motor ve- 
hicle and motor fuel taxes, will be 
used for highway construction and 
repair during the 1940-41 fiscal 
year. The budget provides $17,000,- 
000 for state highway construction 
and repair; $5,140,000 state aid for 
county and town highways, and 
$550,000 for snow removal. 

An increasing interest in the 
state’s highway needs was evi- 
denced during the closing days of 
the session, however, through 
passage of a constitutional amend- 
ment to permit the use for high- 
way construction and improve- 
ment of $60,000,000 from the bal- 
ance of a $300,000,000 bond issue 
authorized in 1927 for grade-cross- 
ing elimination. The amendment, 
which was recommended in a spe- 
cial message by Gov. Herbert H. 
Lehman, must be approved again 
next year, and submitted to the 
voters at a statewide referendum 
before becoming effective. Also ap- 
proved by the legislature was an 
appropriation of $10,000 for a sur- 
vey of the state’s highway needs. 

Compulsory motor vehicle _in- 
spection was the subject of several 
bills, but none was enacted. A 
measure providing for semi-annual 
inspections by state-licensed priv- 
ate garages was passed by the 
House but rejected by the Senate. 

No action was taken on the con- 
troversial issue of compulsory mo- 
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a TO MAKE A 


PROFIT. 


A fast moving, power 
lawnmower listing at 
$70.00 offers your or- 
ganization many po- 
tential sales in the 
locality your al- £ 
ready service. 
Briggs & Stratton 


COOPER MANUFACTURING COMPANY 
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tor vehicle insurance, although 
several bills on the subject were 
introduced. Stringent regulation of 
installment merchandising was 
proposed in several bills, but no 
legislative action resulted. 

Labor bills were numerous, but 
the labor statute changes ap- 
proved were for the most part 
welcome to employers. Measures 
passed included a series of bills 
revising the State Labor Relations 
Act, including rewriting of the 
preamble to make it appear less 
“one-sided,” making arbitration 
agreements enforceable, and per- 
mitting the industrial commis- 
sioner to appoint boards of in- 
quiry in cases where the public in- 
terest is vitally affected. A pro- 
posed state wage-hour act and 
several other measures opposed by 
industry were rejected. 

The legislature approved bills 
providing unemployment insurance 
tax-reduction reward for employ- 
ers with stable pay rolls and re- 
duction from 3 to 2.7 percent of 
current employers’ levy on total 
pay rolls. 

Several measures extending the 
start of the motor vehicle registra- 
tion year were introduced. One of 
these was passed, advancing the 
annual deadline for new registra- 
tions from Feb. 1 te Apr. 1. 

To curb the dumping of stolen 
cars from othef states in the New 
York state market, the legislature 
passed a bill providing that within 
10 days after a used automobile 
is brought into the state for sale 
or resale, it must be registered 
with the commissioner of motor 
vehicles. Violation is punishable by 
fine up to $500 and imprisonment 
up to six months. 

Bis proposing various changes 
in motor vehicle equipment specifi- 
eations flooded the legislature, but 
no drastic changes were passed. 

Numerous anti-truck bills were 
introduced, but in aH major in- 
stances were killed. Included were 
proposals for outlawing commercial 
vehicle operation on public high- 
ways outside corporate limits of 
municipalities on week-ends and 
holidays, and also to prohibit auto- 
mobile transports whose cargo 
projects above the cab or over the 
head of the operator. 

Other rejected measures of auto- 
motive interest included bills to 
prohibit below-cost sales of any 
merchandise at retail or whole- 
sale; provide state licensing of 
motor vehicle repair shops and 
master mechanics; provide more 
stringent regulation of outdoor ad- 
vertising, and numerous others. 

Passed by the legislature but 
vetoed by Gov. Lehman was a bill 
providing for state licensing of 
automobile “graveyards.” Many of 
the other bills, passed toward the 
close of the session, were at this 
writing still awaiting gubernatorial 
signature or rejection. 


700 Toledo Foremen 
Visit Plymouth Plant 


DETROIT.—The annual trek of 
the Toledo Foreman’s Club this 
year transformed the freight sid- 
ings at Plymouth Motor Corp. here 
into a passenger depot, as 700 
plant managers, superintendents 
and foremen of Toledo factories 
arrived here by special train Fri- 
day night. 

The visiting group was headed 
by Harry J. Baumker, president, 
and Millard Stone, secretary-treas- 
urer of the Toledo Foreman’s 
Club. The group were received at 
the Plymouth factory by E. S. 
Chapman, works manager, and A. 
H. Paterson, plant manager of 
Plymouth’s main assembly plant. 
After the tour through the Plym- 
outh factory, the group immedi- 
ately embarked on their special 
train and returned to Toledo Fri- 
day night. 


v , . 
SAE to Hear White 
DETROIT.—Automatic transmissions 

will be discussed at a meeting of the 
Detroit section of the Society of Auto- 
motive Engineers, Apr. 8 at Hotel 
Statler. S. O. White, director of engi- 
neering. Warner Gear division of 
Borg - Warner Corp., will be the 
speaker. 





BIGGEST AIRLINE TICKET Ferenc in the world! 8. 


resident of Willys-Illinois Co., 


actory to purchase 
are shown selling the tickets to Davis. 


hicago, 
arade, said to be the largest mass flight 
purchases tickets for beoggt —-J persons whe a commercial 
new ys automobil . 17. 
Airlines; Russell Ahrens, United aan, on Apr. 17. L. 


J 


L. Davis, right, 
and sponsor of the aa Shyread 
aviation hist ° 
will fly from Chicago to the Toledo 
W. King, American 
and Stewardess Antoinette Andrulis 





GM Proposes Retirement Plan 
For Its Salaried Employes 


NEW YORK.—A proposal for | 


the adoption of an Employes Con- 
tributory Retirement Plan was 
transmitted this week by Alfred P. 
Sloan jr., chairman, to General Mo- 
tors stockholders with the recom- 
mendation of directors that it be 
adopted at the annual meeting 
Apr. 30. 

The plan provides that GM em- 
ployes between the ages of 40 and 
55 will be given an opportunity to 
begin contributions toward retire- 
ment income based on the amount 
of their salaries above the Federal 
Social Security Act maximum. 
Since the Federal Social Security 
Act provides old age benefits with 
respect only to the first $3,000 of 
an employe’s annual salary, the 
proposed plan is designed to pro- 
vide proportionate additional bene- 
fits for employes earning more 
than $250 per month, through joint 
contributions by the employes and 
the corporation. 

This, Sloan points out, is in line 
with current practice among other 
representative American compan- 
ies in supplementing the present 
old age benefits under the Federal 
Social Security Act. 

Commenting on the plan, Sloan 
said that the GM management, 


Cadillac Opens 
Spring Meetings 
On West Coast 


LOS ANGELES.—E. F. Upson, 
assistant general sales manager of 
Cadillac-LaSalle, launched the 
company’s spring drive in the 
West Coast sector with two meet- 
ings in this city. 

From here, Upson went to San 
Francisco and then on to Port- 
land, Seattle, Salt Lake and Den- 
ver, where he conducted similar 
gatherings of Cadillac-LaSalle 
dealers and their salesmen. 

Preceded by a luncheon, the 
meetings here were streamlined 
and the dealers and salesmen were 
out by the middle of the afternoon. 
The program consisted of an ad- 
vertising presentation, sales pro- 
motion review, a brief market dis- 
cussion and product information 
offered with the aid of charts and 
mechanical parts. 

Accompanying Upson on his tour 
of the West Coast are A. R. Daw- 
son, California district manager; 
S. L. Quisenberry, Pacific Coast 
parts and service manager, and F. 
A. Berend, recently appointed West 
Coast manager for MacManus, 
John and Adams, Ine., which 
handles the Cadillac-LaSalle ac- 
count. 


Plan to Foreclose 

BUFFALO.—The City of Buffalo is 
planning to bring tax foreclosure pro- 
ceedings against the property formerly 
occupied by the Pierce-Arrow Motor 
Car Co. here. The unpaid _ taxes 
against the Pierce-Arrow plant, owned 
by the 1695 Elmwood Avenue Realty 
Corp., total $168,508 for three years. 
This amount does not include accrued 
penalties or the taxes for the current 
year. 


after a study of several years, 
recommends the plan as one de- 
signed to promote the broad in- 
terests of GM. 


In brief, the plan provides that 
all employes of the corporation re- 
ceiving in excess of $250 per month 
who will, on July 1, 1940, have 
completed one year’s service or 
more and who have reached the 
age of 40 years and are less than 
55 years, will be eligible to par- 
ticipate. On the basis of the em- 
ployes who are now between the 
ages of 40 and 55 years, it is esti- 
mated that approximately 5,650 
employes will be eligible to par- 
ticipate in the plan. 

The employes will con- 
tribute 5 percent of their monthly 
salary in excess of $250 per month 
up to the age of 60, except that 
employes between the ages of 45 
and 55 entering the plan may con- 
tribute for at least 15 years or up 
to the date that they are retired. 
The corporation will contribute the 
balance of the costs necessary to 
provide the retirement benefits. 

The monthly retirement benefit 
will be equal to 1% percent of the 
amount of average monthly salary 
which is in excess of $250 per 
month during participation in the 
plan times the number of years 
that the employe has contributed. 
It will be possible for an employe 
to accumulate retirement benefits 
up to a maximum of 30 percent of 
his average salary in excess of $250 
per month subject to the provision 
that in no event may the benefit 
paid him upon _ retirement be 
greater than $1,250 per month. The 
normal retirement age will be 65 
years although in certain cases an 
employe may be retired after 
reaching 60 years of age. 


The letter to stockholders points 
out that the chairman, the vice- 
chairman, the president, as well as 
eight of the 16 vice-presidents of 
the corporation, will not benefit by 
the adoption of the plan due to the 
exclusion of individuals 55 years 
of age or over. 


asses Numerous Automotive Laws 


A 


| Experiment 


(Continued from Page 8) 


chine gun sight” radiator orna- 
ment surmounts the hood. 

Doors are hinged at the front 
and are operated by specially de- 
signed handles which, when not in 
use, are flush with the side of 
| the door. When needed, they pop 
out at slight pressure, affording 
a firm grip. Door windows are 
| raised and lowered by electric reg- 
| ulators controlled from the ip. 
| strument panel. All hood and deck 
locks also are remote-controlled 
from the driver’s compartment. 


Unique on the experimental car 
is the complete concealment of 
the convertible top under the deck 
immediately behind the driver. The 
deck and top operate automatically, 
being controlled by a push button 
in the driver's compartment. 
Power transmitted through an 
electrical mechanism lifts the deck, 
raises the top into position and 
replaces the deck in normal posi- 
tion. 


Rear compartment of the car 
houses the luggage compartment 
and spare tire and is equipped with 
an alligator type deck similar in 
design and operation to the hood. 
A chrome fin is carried out over 
the deck for complete uniformity 
of design, while large tail lamps 
and direction signals are mounted 
in the rear fenders with similar 
direction signals incorporated at 
the front in the grille. 


New arrangement characterizes 
the instrument panel, with the 
speedometer in a new and higher 
position with relation to the other 
instruments. The radio unit is in- 
set at the center with radio con- 
trol buttons mounted at the top 
and lights, hand throttle, heat and 
other control units centered about 
it. Specially designed windshield 
wiper motor is mounted in the 
windshield frame while ignition 
lock and buttons controlling the 
various special mechanisms are 
mounted at either side of the radio 
panel on the instrument board. 

The entire car is hand built, in 
the sense that body and_ sheet 
metal were fashioned without the 
use of dies and the special chassis 
developed experimentally in the 
Buick engineering shops. Through- 
out the model are to be found 
style and comfort refinements and 
mechanical contrivances which 
represent, in some instances, far 
distant developments in automotive 
design. 








Farmers 


(Continued from Page 1) 


same month last year,” says the 
department statement, “preliminary 
indications as to marketings and 
prices are that 


income may in-} 


crease slightly less than season- | 


ally. Market prices of the prin- 
cipal farm products were slightly 
lower in March than in February, 
and the amount of corn going into 
loan is expected to be smaller 
than in February. Government 
payments in March are likely to 
be smaller than in February and 
also smaller than in March last 
year, when they totaled 95 million 
dollars.” 


DEALERS THROUGHOUT THE WORLD MAKE MONEY WITH 


FEDERAL FAUEHS 


FEDERAL BALTIMORE TRUCK CO., 


Baltimore, Md., says: 
Federal customers repe 


of them standardize on 


make. This established clientele is 
Federal gives us @ line w 


business. 
ing requirement and which 


at orders year after year. 
Federals and won’t buy any other 


“We have sold many of our 
Many 


the backbone of our 
hich fills every truck- 


. : ” 
gives customers satisfaction. 


SOME DESIRABLE TERRITORIES ARE NOW OPEN 
Write for Franchise Details 


FEDERAL MOTOR TRUCK CO., DETROIT, MICH. 


One of the Oldest and Most Soundly Financed 
Companies in the Truck Industry 
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4. NEW CARS— 
RETAIL 


THIS ONE COMPLETE FINANCING SERVICE 


Cuts Red ‘Tape 


. Saves your valuable time for making 
and closing sales! 


7. is exactly the way the C. I. T. Plan will 
work for you. And now that the spring season 
is at hand, C. I. T. service can be more valuable 
than ever in your business. It not only finances 
your floor models, demonstrators and your used car 
and new car sales, but it relieves you of distracting 
worries and lets you concentrate on the business of 
selling cars. Because millions of customers know 
and prefer the C. I. T. Budget Plan, it can help 
you c/ose sales. 

And there are further advantages to you in 
C.1.T. service: Prompt, on-the-spot credit inves- 
tigations; friendly, considerate consumer contacts; 
adequate insurance nationally serviced; immediate 
purchase of acceptable paper by office near you; 


ample funds for all requirements. C. I. T. is not 


subject to local or regional economic disturbances. 


C. I. T. is the world’s largest independent sales 
Jinanetng institution, established in 1908, and serv- 
ing dealers and purchasers everywhere through 
more than 200 local branch offices...each a self- 
contained, fully-functioning untt. 


CLT. 


CORPORATION 


Sales 
Financing 


A Unit of Commercial Investment Trust 
Corporation . . . Branch Offices in more 
than 200 principal cities 


NEW YORK ¢ CHICAGO ¢ SAN FRANCISCO 
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Equipment Sales Continue Above’39 Level 


Service Parts Peers st alexi ; 


Army Trucks 




































| Shipments Up, 


Accessories Off 


NEW YORK. — Manufacturers, 
co-operating with Motor & Equip- 
ment Manufacturers Assn. in com- 
piling monthly business figures, re- 
port February shipments higher in 
service parts and service equip- 
ment divisions than the previous 
month, while original equipment 
and accessories shipments. de- 
creased. All categories continue to 
be higher than in the same month 
last year, however. 

The grand index for all branches 
of the industry in February de- 
clined to 156 percent of the Janu- 
ary, 1925, base as compared with 
178 percent for January and 139 
percent for February, 1939. 

Shipments to vehicle manufac- 
turers for original equipment in 
February dropped to 167 percent 
of the base, which compares with 
201 percent registered in January 
and 140 percent for February last 
year. 

Service parts shipments to whole- 
salers for February increased to 
145 percent of the base as com- 
pared to 141 percent in January. 
In February, 1939, the index stood 
at 129 percent. 

Accessories shipments to whole- 
salers in February dropped, stand- 
ing at 86 percent of the base index, 
which compares with 91 percent in 
January and 140 percent in Febru- 
ary, 1939. 

Service equipment shipments to 
wholesalers in February rose to 
118 percent of the base, which 
compares with 104 percent in Jan- 
uary and 95 percent in February, 
1939. 


Under Test... 
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TRUCKS BUILT for U. S. Army use. Recently the U. S. Arm concluded 
contracts with Chrysler Corp. for 10,786 Dodge trucks in six major body types. 
Pictured above are two of these. The larger is a one and one-half ton track 
designed eer for carrying cargo. The smaller one has a special body 
designed by the U. S. Army for reconnaissance work. Both vehicles are olive 
drab in color, have four-wheel drives, must be able to go up a 60 percent grade 
with a full load, and must be able to maintain a top speed of 45 miles per hour. 
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Knudsen, Grant, 
Fisher Drop in 
On N. E. Dealers 


BOSTON.—President William S. 
Knudsen, Vice - President R. H. 
Grant and Vice-President Lawrence 
P. Fisher, of General Motors Corp., 
have finished their survey of deal- 
ers in New England. They started 
here last week arriving in Boston 
and then selecting 100 dealers in 
the territory. 

They dropped in here and there 
around Boston for a couple of days, 
then headed into Maine and New 
Hampshire. Later they went to 
Vermont, Rhode Island and Con- 
necticut. Their visits were not pre- 
arranged with dealers. Just mo- 
toring to some section, the trio 
would walk in for a chat. They 
did not inquire how he ran his 
business, or ask why he did not 
do this or that particular thing. 

It was more to discuss how the 
dealers considered future business 
conditions in and around where 
he was located, and what the 
background was for his opinions. 
And any such suggestions the 
dealer felt like making were on 
his own initiative. 

Knudsen told Boston newspaper- 
men that this was done every year 
about this time to get dealers’ own 
ideas of the future. He said GM 
was very optimistic about sales 
keeping up, and discounted that 
this being an election year it 
would have an effect of slowing 
down business generally. 


TESTING TRUCKS for U. S. Army. All of the 10,786 Dodge trucks which the 
U. S. Army has recently purchased from Chrysler Corp. are required to meet 
extraordinary tests in actual service. In the above picture a one and one-half 
ton truck is being run up a steep six-foot incline without losing speed. 






ALL OF THE 10,786 four-wheel drive Dodge trucks, for which the U. S. 
Army recently concluded orders with Chrysler Corp., must be able to go up 
a 60 percent grade similar to the ramp pictured above, with a full load, and 
make 45 miles an hour speed on the level. Light one-half ton trucks must be 
able to go up a grade like this in low gear with a thousand pound load, up 
a 7 percent grade in high gear with the same load, and a 5 poeeees grade in 
high gear with the same load plus a towing load of another thousand pounds. 


Pa. Set to Rush Paving; 


$70,000,000 Turnpike 
HARRISBURG, Pa. — (UTPS). — 
Paving, the third and final con- 
struction work on the $70,000,000 
Pennsylvania Turnpike will be 
started within the next two weeks, 
it was predicted this week by Wal- | 
ter A. Jones, commission chairman. 
“Early in April, the Turnpike | 
Commission will launch a ‘big | 
drive’ in an effort to complete the 
turnpike in time for dedication 
July 4,” Jones said. “We plan to 


TESTING RECONNAISSANCE trucks for the U. S. Army. All trucks for the 

U. S. Army must be able to go up a 60 percent grade, similar to the ramp 
oe pictured above, with a full load and make 45 miles per hour on the level. 

send nearly 20,000 men and millions | —— ee ee ee Bo : aa F : 








of dollars of heavy equipment into 
the field to place approximately 
140 miles of four-lane pavement 
before the PWA fixed deadline, 


~ X : by George Zahn, manager of the 
Stewart Warner Names Stewart-Warner accessory division. 


Three New Distributors | They are: 
CHICAGO.—Appointment of| Auto Electric & Service Corp., 


June 29. | three new distributors for Stewart-| Detroit, E. A. Dunlap, manager; 
—_—_—_—_—_——X—_—_—_—__* Warner accessories is announced Nippert Electric | Products, Co- 
‘Dealers Tell Me,’ by William C. | —---- ———/lumbus, O., P. N. Nippert, man- 


ooree waseseege's sere wae | ager, Toledo Auto Electric Co., To- 
in the industry. - | ledo, O., G. Rubini, manager. 


Callahan, is an open forum for the ex- | 
pression of dealers’ opinions. It ap- | ‘‘Sparks" 
pears weekly in Automotive News. “‘wide-awake”’ 





||turer employing over 


|Six New County 


Groups Added by 
Ohio Dealer Assn, 


| 

| COLUMBUS, O.—Six new count 
| organizations of automobile dealer, 
| have been added to the Ohio Auto 
mobile Dealers Assn., it is an 
| nounced by Verna P. Conner, map’ 
lager of the state organization 
| Other additions are expected to & 
made soon. 

This is taken to be indicative 9 
revived interest dealers are takin, 
in the state body. This is furthe, 
indicated by the interest that ha 
been shown in meetings of loci 
organizations of dealers and th 
fact that a number of other meet. 
ings are scheduled for the neg 
future. 


One of the most important ¢/ 
such gatherings is that which ha 
been called by the dealers of Ot 
tawa county to be held at th 
Island House at Port Clinton o 
Apr. 10, which will be attended }; 
the dealers of both Ottawa an 
Sandusky counties. Speakers wil 
be H. L. Taylor, president of th 
state association; Edgar T. Kelle 
of Toledo, trustee for the distric 
in which the meeting will be held 
and Miss Conner. 


Denver Regulates 
e - e 
Financing Firn 

DENVER. — City council thi 
week passed a money-lenders bil 
which imposes on money lender 
and finance companies, includin; 
industrial banks, annual fees ¢ 
from $50 to $300, depending upo 
annual volume of business. 

Lowest license fee applies 
companies doing an annual busi 
ness of less than $100,000, $100 
the fee for firms with a busine 
ranging from $100,000 to $250,00 
$150 for $250,000 to $500,000, $2 
from $500,000 to $750,000, $250 fo 
from $750,000 to one million dao! 
lars and $300 for firms with :; 
annual business in excess of 
million dollars. 


The ordinance would permit th 
manager of revenue to examin 
books of finance companies to de 
termine the annual volume of bus 
iness. Firms violating any pr 
vision of the measure would & 
liable to fines up to $300 and 90-daj 
jail sentences, or both. This is i 
addition to a revocation of licens 





Bendix to Distribute 
Leibing Degasser Uni 
; SOUTH BEND. — Announcemen 
is made of an agreement where! 
Bendix, through its Zenith an 
Stromberg Carburetor divisions! 
will have world distribution of thé 
Leibing Degasser. | 
Primary objects of the Leibing 
Degasser is to eliminate gasoliné 
fumes, but the method by whic 
it is accomplished frequently re 
sults in fuel economies. whic 
some operators report as consider 
ate, it is claimed. Field distribu 
tion will be handled by the dis 
tributors of Zenith and Stromber! 
carburetors. 


Va. Sets Conference 


RICHMOND, Va. — (UTPS). — Mor 
than a hundred organizations in Vir 
ginia have united as sponsors of th/ 
sixth annual Virginia Statewide Safet 
Conference to be held at Roanoke 0% 
May 6-8. i 

' 


Seeeneenenteeenanncnnen 
WANTED | 


GRADUATE MECHANICAL ENGINEER | 


Large Eastern appliance manufat’ 
1,000 mer 
desires capable mechanical engi 
neer to take charge of new de 
| velopment and design. Must hav 
at least 10 years of design and dé 
| velopment experience and know! 
|edge of mass production methods 
| Transmission experience desirable} 
| State age, experience, qualifics 
| tions and salary expected in firs’ 
| letter. Your confidence will be re 
| Spected. Write Box No. 209, Aute 
motive News, 2751 E. Jeffersot 
| Detroit, Mich. 

Deen ad 
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Tire Shares Lead Upturn Among Automotive Groups 


Wall Street Takes Favorable | 
Slant on Last Half of 1940 


gpecial to Automotive News 

NEW YORK.—Stocks of the tire 
companies showed outstanding 
strength among the automotive 

ups this week, advancing 
more than a point on the construc- 
tive news of a firmer price struc- 
ture for tires. The other groups 
also were stronger on continued 
favorable trade news. 

There appeared in Wall Street 
first tendencies on the part of au- 
thorities on the business trend to 
take a definite stand on the outlook 
for the last half of the year. The 
general inclination was to read into 
current developments favorable im- 
plications as to the final six 
months of 1940. 

This meant that, despite the un- 
certanties still existing, the fav- 
orable factors outweighed the un- 
favorable. There still was an 
inclination, however, to attach var- 
jous conditions to the forecasts of 
continued favorable business. The 
two major considerations, of 
course, had to do with the war 
in Europe and the domestic polit- 
ical situation. 

Dividend declarations by auto- 
motive companies in March fell 
below the like month of last year 
put, for the first quarter, the ag- 
gregate was somewhat above that 
for the like period of last year. 
Car and truck companies declared 





Car Ownership 
Ration Is Highest 
On Pacific Coast 


WASHINGTON.—A considerably 
larger slice of the average work- 
ingman’s income in Pacific coast 
cities is spent for the purchase 
and upkeep of the family auto- 
mobile than in any other part of 
the country, the federal bureau 
of labor statistics announced this 
week following completion of a 
special survey. 

“Taking the families of urban 
wage-earners and clerical workers 
the country over,” the bureau re- 
ported, “only 44 out of every 100 
own automobiles. In Pacific coast 
cities, by contrast, approximately 
70 percent of families have cars. 
Moreover, 9 cents out of every 
dollar spent by those families go 
for automobile purchase and oper- 
ation. In Los Angeles and San 
Diego, average expenditures for 
automobile transportation exceed 
average expenditures for clothing. 


“Although the family car occu- 
pies a much more prominent place 
in the budgets of the Smiths and 
Joneses in the Pacific region, the 
largest item in the budgets is food. 
This is an item that permits few 
compromises.” 





Dealers Honor Holt 


on 15th Anniversary 


MINNEAPOLIS.— Approximately 
300 Chrysler automobile dealers 
from Minnesota, Wisconsin, North 
and South Dakota and Michigan 
attended a party in the Leaming- 
ton Hotel this week, honoring C. 
L. Holt, presiden tof Holt Motor 
Co. (Chrysler distributor) upon the 
15th anniversary of the company 
Which has been affiliated with 
Chrysler during the entire span of | 
business operations. | 

The celebration was a double- | 
header since Charles L. Jacobson, | 
Vice-president and general man- | 
ager of the Chrysler division, also | 
With Chrysler for 15 years, was 


Present at the party and shared 
honors, 


Of ficers Re-elected 


ypALEM, O.—Officers of the Mullins 





oa or? have been re-elected. They | 
board: a, A. Roemer, chairman of | 
’ corse E. Whitlock, president; 
> as, vice-president in charg¢ 
thoant. operations; H. M. Hecka- 
charge vice-president and assistant in 
Marien of Plant operations; C. A. 
men tals vice-president in charge of 
‘Tcnandising; Andrew MacLeod, sec- 


retary-treasure : Ds ; 
as rr; H. H. Wrykoff, as- 
‘stant secretary-treasurer. 


mit .2 fresh automotive viewpoint 
eorge slo« c- Jor 
Edgewiee ge M. Slocum A Word in 


om _ nS 


STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

24 motors ..... 36.98 37.23 40.25 27.13 
10 car-truck co.’s .... 39.60 39.72 40.12 28.24 
10 parts-access. .... 26.75 27.32 +0.57 20.82 


4 tire-rubbers --++ 22.14 23.37 41.23 22.27 








dividends last month calling for ONE OF THE FIRST steps in revitalized Reo’s vigorous new drive for an 
the payment of approximately| important share of the truck market was the purchase of 15 new 1940 Nash 
$180,000 against $167,000 a year ago,| Sedans for the use of the company’s branch managers and wholesale men. 
but the parts and accessory com-| Delivery last week of this part of his initial order was made by Lee Force, 
panies’ declarations totaled only | Detroit dealer, who was a leading figure in Reo sales circles for 22 years before 
$4,520,000 against $7,190,000 a year| joining Nash. Above, Force officially turns over the new cars to Fred Glover, 





Cincinnati Sales 
In March Rise 
52% Above Feb. 


CINCINNATI. — New passenger 
car sales for March totaled 3,307 
in Cincinnati, according to the 
Cincinnati Automobile Dealers Assn. 
This is an increase of 52 percent 
over February, 1940, and 37 percent 
over March, 1939. 

New car registrations for the 
first quarter amounted to 6,537, 
an increase of 12 percent over the 
same period of 1939. 

Used car sales for March reached 


ago. This made a total of $4,700,000| president of Reo, at the company’s plant in Lansing. Left to right, Force; W. | a total of 3,884, as compared with 
compared with $7,357,000 in like| C. Wood, treasurer of Reo; Glover, and F. N. Morgan, Reo’s general sales | 2,264 for February and 2,916 for 


1939 period. manager. All of the company’s branch managers will be equipped with new an 1939. ona sie an 
Nashes, Glover said. See story on page one. u car sales ’ » an 
For the first three months, car. - Silinisaldieiniahaiisisereaanaansanesceiainnls increase of 25 percent over the 


and truck declarations amounted 


to $41,017,000 against $40,572,000 a| Campbell to Return? 

year ago, with parts and accessory! \oNTREAL.—If, as is anticipated, 
declarations amounting to $14,520,-| the cabinet reorganization brings in a 
000 against $12,066,000, making a| minister of supply_to fill a_ position 


total of $55,537,000 compared with| #!ready, created, Wallace Campbell, 
a ; head of the war supply board, ma 
$52,638,000 in 1939 period. eventually return oe his company, 





Ford Motor Car Co., the ‘Montreal | same period in 1939. 

Star’’ says. The company is now ex- New truck sales also show an 
tensively engaged in the manufacture encouraging increase in this mar- 
of war equipment. Under Campbell, ket. March sales were 384, com- 


the war supply board has. been 
thoroughly established and systema- pared to 222 in February and 253 


tized and is functioning smoothly. in March, 1939. 


en an opportunity 


lo oks for YOU 





-thats LVews . 


THE COMMUNITIES LISTED below are Cadillac- 
LaSalle open points, with yearly potentials as 
high as 93 cars. They are, in every way, repre- 
sentative of the kind of towns which now 
account for better than forty per cent of all 
Cadillac-LaSalle sales. In each town, Cadillac- 
LaSalle is prepared to offer its franchise to an 
established automobile dealer now handling 
a lower-priced line, and ambitious to cover a 


CALIFORNIA KENTUCKY 
- ae ; Covington 
——— MASSACHUSETTS 

COLORADO Beverly 
Boulder Holyoke 

Webster 

FLORIDA North Adams 

ae MISSISSIPPI 
— Hattiesburg 

IDAHO MISSOU 
Twin Falls ee 

ILLINOIS MONTANA 
Chicago Heights Missoula 
Mattoon NEBR ASK A 

INDIANA North Platte 
Marion NEW JERSEY 

IOWA Elizabeth 


Flemington 
pe ae NEW MEXICO 
KANSAS = Roswell 

Arkansas City Santa Fe 


Ottumwa 


wider field. If that describes you, you are face 
to face with a rare opportunity. For you can 
complete your line with Cadillac-LaSalle for 
an investment of less than the gross profit on the 
sale of one new LaSalle. Full particulars may 
be obtained by writing direct to D. E. Ahrens, 
General Sales Manager, at the Cadillac factory 
in Detroit. Your inquiry will, of course, be 
considered strictly confidential. 


NEW YORK RHODE ISLAND 
Endicott West Warwick 
at 

ornell ' 7 
di teas Ss CAROLINA 
Monticello a 
Ogdensburg 
Mt. Morris TEXAS 

Abilene 

NORTH CAROLINA Port Arthur 
Fayetteville 
Gastonia VERMONT 
Kinston Brattleboro 

OHIO 
Marietta WASHINGTON 

OKLAHOMA Everett 
Enid 
Belle Vernon Welch t 
Clearfield 
Lewisburg WISCONSIN 
Oil City Waukesha 
Somerset Watertown 


This list represents open points at the time this publication 
went to press. We cannot guarantee that all are still available. 


CADILLAC -LaSALL 











AUTOMOTIVE NEWS, APRIL 6, 1940 























ee 
Dealer Swamp Patman Bill 9-to-1 in NADA’s Pollla 
a , heriidinnicuieiaaaar’ i — 
* e 
Pickett Foresees NA DA Appoints Committee 
Better Roles for | To Ch F Policies 
Dealer Groups | sacle ath sc ach ea 
Pp (Continued from Page 1) Emplo) 
NEW YORK. — “Success of the | Feb. 19 is understood to have been | sibility of achieving concrete re- | up ae 
recent spring open house cam- | granted informally by the com- | sults to improve dealer conditions, | fF por 
ES sates, indicus a higuly eeocear: "on Sears Gay alee & has toon. ap LE 
Me ; r Richberg represented NADA and | fective only after i as been ap- Ir 
Pg a a" 7 a a affiliated dealers at the Washing: | Proved by the officers, directors Tree 
bile Me caaae A = tN York ton hearing on Mar. 20, at which | 4nd entire dealer membership.” ote sale 
d 1 i addr cada th « Mr time the FTC granted the first | In commenting on future policies, ‘Spring 
los ase \ eae ‘Sinaie stay of 10 days in which to file | President Stanley H. Horner stated $14,000 i 
teht t the H : or ena ay | further briefs in opposition to the | that the results of the nation-wide for the 
night a e rote mmodore. proposed code. This extension ex-| referendum clarified the attitude anes to 
Besides forecasting continued pired Mar. 30. |of automobile dealers on federal " ete 
sales uptrend, Pickett predicted The Planning and Policy Com-| legislation and he pledged the co- om! 
that “trade associations, particular- mittee of NADA which was ap-| operation of himself and the of- fast al 
ly automobile dealer groups, would pointed at Washington Mar. 20, fol- | ficers of NADA in carrying out a Paxton, 
play an increasingly active part in lowing the hearing before the FTC, program strictly in accordance of opel 
the role of liaison between govern- is composed of Herman Goodin. | With the dealers’ wishes. ‘tituted 
ment and industry. sq | Indiana, chairman; L. C. Cargile Final results of the NADA refer- paign ii 
“With the rapid growth of the rz Arkansas; Lynn Snow, Illinois; T.| endum on the Patman bill proposal that 2 
industry,” he stated, “the con-| HUDSON SERVICE executives hear good sales news. Climaxing a three- day | B- Attmore, North Carolina; Lynn/| revealed that the proposed bill, expand 
fusion of necessary legal measures | business session of Hudson service supervisors in Detroit this week, George H. | 8. Timmerman, Ohio; W. L. Mal-| sponsored by Congressman Wright in the 
will increase correspondingly. In| Pratt, seated left, general sales manager of Hudson, and Thomas H. Stambaugh, | lon, New Jersey; Harry Sommers,| Patman of Texas, was rejected by “Spring 
the past automobile associations | seated center, director of national service operations, released the news that | Georgia, and A. H. Jones, Ne-|a vote of 8,128 to 975. The question 
have had an invaluable part to | Hudson was experiencing the fastest spring upturn in retail sales ever recorded | braska. concerning approval of any other Stages 
play in offering counsel from the - the — a waeaeee” ik ork. = = oe D. ie G. A.| Following the meeting of this|type of federal legislation for the | @mpals 
practical angle to _ legislators Waltensperger on 4 ssaiea right, C. F. Carruthers. ryor, C. C. McKellar, C. F.| committee here Monday, chairman] automobile industry was turned A co} 
fathering necessary laws. Largely}; . : _____—_—_ | Goodin released the following] down, 6,996 to 792. The combined zine 
through these associations, many statement: vote of those who rag either | |isher to 
of the problems and evil of the “There was complete harmony] the Patman bill or some other type | tion of 
retail automobile business have se ar OLeSate ection in the committee’s discussions.| of federal regulation was only 17.3 } sating | 
been abolished. Now that automobile dealers have | percent of the votes cast. the com 
James Dalton, editor of Motor Pri P * d d b C T expressed themselves clearly as The poll of the dealers was con- did not 
predicted that closer co-operation ices roviae "vy A A opposed to any federal legislation | ducted by mail, and 40,700 ballots | all inter 
between dealers and their associa- - get =. "a eo a were mailed Mar. 9, to all dealers | like a ! 
the manufacturers would ; : : . ustry roug e nation-wide| of record in the United States, | “come-o 
am a Po better working and Special to Automotive News ture, accompanying the bulletin,| referendum just completed, our whether or not they were mem- | 9 Then 
operating conditions in the in-| CHICAGO. — Intended to supple- | states: committee feels that NADA has a| bers of NADA. About 80 percent of | Z from 
dustry. ment the quotations contained in| “Whether you wholesale cars,|8reater opportunity to serve its|the dealers signed their ballots, al- | «oundu 
Robert F. Gloster, assistant sales used car guides, a service just /|there is quite a connection between members and the industry con- though they were not required to unsignes 
manager of Studebaker Corp., was | inaugurated by the Chicago Auto- | your appraisals on trade-ins and | Structively than ever before by| do so. inkling 
toastmaster at the banquet, which |mobile Trade Assn. supplies mem- ae prices. Also, the cash pay fy laine rational approach| ‘Tabulation of the results by | of it. T 
was attended by more than 500/bers of that organization with a tinea tee Ge eae aan a “Ror ia. a time .automobile | States showed a marked uniformity | paragra 
members and guests. prices brought by used = cars in| to know, because it is on this basis | dealers nationally have expressed |°f negative voting in relation to “Unde 
Se Chicago at wholesale auctions. The|that used cars taken in trade | themselves and members of the|the national average. On the Pat- | tein’ f 
Goodrich Buys Firm a states — oo 7 a should be entered on inventory.” | Planning and Policy Committee | man bill the average of opposition - = 
a eral manager, w e issued a CATA has hammered away con-| intend to be guided entirely by the! was 89.3 percent, with the District | % ¥ 
oe AML , Fie. BF, Goodrich | regular intervals. sistently on the folly of smn trad- | desires of dealers in working out a| of Columbia high with 100 percent, | éoin’s . 
Chevrolet Co., N.E. Seventy-Ninth| The auction covered by the ini-| ing, and the newly-launched service | COMStructive program. This com-|and the state of Iowa low with ve A 
a Previous to coming a a ——. tial bulletin was held here on Feb.|is viewed as another reminder of | ™ittee aims to explore every pos-! 79.2 percent. in orde! 
ch was with Chevrolet central an 14. A lette Shapiro’ ce ‘ 1 your eff 
field offices for 12 years. . etter over apiros signa-|the wisdom of this policy. In so Th 
many words, it urges dealers to oe 
consider wholesale prices of used = 
cars in making trade-ins, since the Mw Bill V b S everyt 
sale of any given used car may | atman } otes y tates organiz: 
eventually be through wholesale | what it 
h 1 | Do You Approve Percent Federal Percent ing gu 
cnannelis. No. Ballots Percent Patman Bill? Responses  Legislationt Responses h” 
| Mailed Return Yes No Opposed Yes No Opposed ee 
Youngstown Steel | 316 5 112 957 O 109 1000 cs 
C pr 
O U h d 15.7 4 18 81.8 2 88.9 get unc 
23.6 5 82 94.2 i1 86.1 
utput ncnhange California 243 47 449 905 35 91.9 | | of the 
YOUNGSTOWN, O. — Youngs- || Colorado 22.4 9 101 91.8 12 87.5 C I 
town steel production showed little || Connecticut 25.0 24 127 841 12 90.7 rost 
change this week, remaining at/}| Delaware 21.6 2 11 84.6 0 100.0 R. C. 
43 percent, with three Bessemers, Dist. of Columbia 41.9 0 31 100.0 r 76.6 of Cro 
38 open hearths and 12 blast 24.2 13 101 88.5 10 89.6 pointms 
furnaces in operation. 29.1 9 144 94.1 8 94.2 New Y 
Carnegie-Illinois Steel Corp. took 21.7 8 64 88.9 3 95.1 vertisir 
off one open hearth at Farrell but |] Illinois 19.6 67 406 85.8 53 86.4 H. G. I 
Bessemer output is a little better. || Indiana 22.7 26 248 90.5 13 94.4 as a 
Steel men are confident “bottom” || Iowa 17.8 57 218 79.2 37 81.8 Thoma 
has been reached, but they still | Kansas m1 «697 206 92.3 21 88.9 work 0} 
are cautious. |] Kentucky 16.6 12 94 88.6 10 88.5 Othe: 
i aS Louisiana 21.4 #11 64 85.3 3 94.9 | joined 
Maine 20.4 14 63 81.8 5 $1.6 clude ( 
Cosart Subs for Moock | Maryland 23.1 5 98 951 9 86.2} | from § 
in Boston Exchange Talk || Massachusetts 25.9 33 248 882 20 91.8 ter J. 
BOSTON.—Lee D. Cosart, gen-|| Michigan 229 39 348 89.9 37 88.8 | | of adv 
eral sales manager of Plymouth, || Minnesota 19.0 35 244 87.4 39 82.8 for Ge 
made a hurried visit to this city || Mississippi 164 8 55 87.303 94.4 and M 
last Monday to talk to members of || Missouri 154 18 133 880 21 84.5 cently 
the Boston Stock Exchange. He || Montana 226 14 80 685.1 6 91.8 stine & 
filled in for Harry G. Moock,|| Nebraska 19.1 22 128 85.3 12 89.6 
Plymouth vice-president, whose || Nevada 16.0 1 19 95.0 2 88.6 | | Safet 
son was injured in a swimming New Hampshire . 18.5 5 45 90.0 2 95.1 395 
accident in Florida. New Jersey 27.1 14 284 95.3 34 87.0 serie 
Cosart gave a resume of the || New Mexico 19.5 6 31 83.8 89.5 senine 
automotive industry, presenting || New York 25.9 66 721 91.6 83 88.11 | aecio 
salient facts and figures. Shown | North Carolina .. 17.2 15 104 87.4 ' o- i by — 
oe P a : : : Net 14.8 11 65 85.5 4 93.7 a : 
to the slightest was a motion picture of progress || North Dakota 3 t 
HARRISON THERMOSTATS are sensitive ELIT) i made in the United States in many | Ohio | 0 * ane — * a | Ret 
hange. They act quickly to control jacket _industrial lines. It was presented | ahoma ‘ < “ 
temperature c ) Y : 4 2 ‘4 | by the Dodge division of Chrysler. | a : oa oe = on oo > oe ae 
within the required range. | See ennsylvania . 3, d ; r 
aes ‘ | White Sidewall Tires |] Zmote imand -— -— & & Be . | vided 
Careful design—close control of materials—precision || South Carolina 385 190 7 66 904 4 93.9 | | semble 
ris : : Demand Shows Gain || South Dakota ... 472 186 12 7% 864 11 85.3 | | pmol 
manufacturing, all contribute to this essential quality. PONTIAC. — Artistic satan | Tennessee . 434 198 5 81 942 10 87.0 1936 
‘ ‘schemes of the 1940 cars have || Texas . 2,039 17.0 93.6 a 
For accurate engine temperature control—specify... _doubled the demand for white || Utah 27.5 4489.7 os Resp 
| sidewall tires, according to J. H. | Vermont 18.1 33 91.6 74 
| Otis, parts and accessories man- | Virginia 20.6 88.3 104 87. Que: 
ager of Pontiac. || Washington 17.8 92.4 109 93.2 and 1, 
This year 16 percent of the cars || West Virginia ... 27.7 o18 7 ers 
leaving the Pontiac factory are |} Wisconsin 18.6 84.9 a8 results 
| equipped with white sidewall tires, |] Wyoming 18.4 86.8 = Sey 
Otis says. Last year only 7 per- Misc. 84.3 236 a 
> 2 > y 
a were so equipped. 89.3 6,996 rm 
, . slid ballots ce 
THERMOSTATS Minn. Ruling Due erpiiceedage prs A 
ST. PAUL, Minn. Minne sota state oe Lae eee zine. 
. s eme -ourt ? eet Apr Oo : ee 
eee Ca ed Corporation, Lockport, New York eo me cou neta oe ee of the | Eigl 





' Minnesota Unfair Practices Act. 
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| Response 


| 1939 series by 300 radio stations. 





[Teasers | 
Employed for years as a build- 
up with the public in preparation 
for impo rtant announcements, 
“paser” ad_ technique has_ been 
adopted by Commercial Investment 
trust, Inc., for its own selling or- 

ization. Currently CIT’s nation- 
wide sales forces are engaged in a 
“Spring Roundup” contest, with 
$14,000 in cash prizes as rewards 
for the winners. Competition con- 
tinues to May 18. 


the A Dimension 


Hy Pete Wembhoff 





“Teaser” idea really originated 
as an intra-organization feature 
ist autumn, when Claude H. 
Paxton, vice-president in charge 
of operations in 22 states, in- 
stituted a “Fall Kickoff” cam- 

in his territory. Success of 
that campaign caused it to be 
expanded nationally this spring 
in the form of the current 

“Spring Roundup” drive. 

Stages in the “Spring Roundup” 
campaign are these: 

A copy of Western Story maga- 
liom was mailed by the pub- 
lisher to the entire sales organiza- 
tion of CIT, along with a letter 
stating that it had been sent with 
the compliments of a firm which 
did not want its name revealed. To 
all intents and purposes, it looked 
like a magazine subscription 
“come-on.” 

Then came a printed letter 

from what was described as 
“oundup headquarters.” It was 
unsigned and therefore gave no 
inkling of the source or idea back 
of it. The letter opened with this 
paragraph: 

‘Under separate cover you are 
bein’ forwarded a lariat. This 
don’t signify that you’re at the end 
of your rope. To the contrary—big 
doin’s are in the offin’ and this 
hemp line is sent you at this time 
in order that you can brush up on 
your efficiency.” 

The lariat arrived promptly and 
with it the stage was set to tell 
everything. Meanwhile, the entire 
organization had got on edge over | 
what it was all about, the prevail- | 
ing guess being that a “dude| 

ranch” was back of the scenes. 

Finally, announcement that the | 
“Spring Roundup” would soon 

get under way, along with details 
of the contest, was sent. 


Crosley Acct. | 


R. C. Cosgrove, general manager 

of Crosley Corp., announces ap- 
pointment of Roy S. Durstine, Inc., 
New York City, as company’s ad- 
vertising agency for all products. 
H. G. Little, who recently resigned | 
a a vice-president of Lord &| 
Thomas, will head the agency’s 
work on the account. 
_Other execs who've recently 
joined Roy S. Durstine, Inc., in- 
clude George Cooke, who resigned 
from Stromberg Time Corp.; Wal- 
ter J. Daily, previously in charge 
of advertising and sales promotion 
for General Electric in Cleveland, 
and Matthew Hufnagel until re- 
cently with Batten, Barton, Dur- 
stine & Osborn. 


Safety 


325 radio stations are airing a 
series of 13 15-minute E. T 
Programs, broadcast weekly, in the 
Legion of Safety” series prepared 
y American Legion in collabora- 
tion with the Automotive Safety 
oundation. 

An fety messages are delivered by 
= en Prescott. commentator, and 
“uns relief in the series is pro- 
“a by Jerry Sears’ musical en- 
- e. 12 15-minute transcribed 
°8rams were broadcast in the 


anyuestionnaire sent 1,000 dealers | 
pe — readers of Pontiac Own- 
agazin ri 

resulta = e brought following 
ree gventy-four percent of the 
itel €rs said the magazine defin- 
d y helped them to keep their 
ee name in mind; 93 per- 

nt asked that their dealers 


teninue to send them the maga- 


Eighty-five 





percent of dealers 
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Mass. Dealers Form Assn., 


Elect FitzHenry President 





were completely satisfied with the 
magazine and stated it is a sales 
builder for all departments. 74 
percent of them said that their 
customers had told them that they 
liked the magazine, and 50 percent 
of the dealers who answered the 
questionnaires stated that they 
could trace results directly to the 
magazine. 


Safety Awards 

Cash awards totaling $3,000 to 
newspapermen all over the country 
were made Tuesday (2) by the 
C.1.T. Safety Foundation at Colum- 
bus, O., as special feature of C.I.T. 
Seminar of Safety for Ohio news- 
papers. 


$500 cash award for the “best 
series of editorials of the year on 
traffic safety and the traffic 
problem” was handed to H. A. 
Van Dusen, of the Gary (Ind.) 
Post Tribune. Second place edi- 
torial award of $250 went to 
Richard Fowler, Kansas City 


Star. The $100 third place prize 
went to H. Clay Ferree, Winston- 
Salem (N. ©.) Journal & Twin 
City Sentinel; the $50 fourth prize 
to Joseph Helfert, Beaver Dam 

(Wis.) Daily Citizen. 

In the reportorial classification 
first prize of $500 was awarded to 
John A. Crawford, Cleveland Plain 
Dealer. Second reportorial award of 
$250 went to Sidney Copeland, Seat- 
tle Post Intelligencer. Third place 
award of $100 went to G. B. Heal, 
Salt Lake City Tribune & Tele- 
gram, and the fourth place award 
of $50 to Russell W. Schoch, Des 
Moines Register & Tribune. 

For “best cartoons or strips deal- 
ing with traffic dangers and traffic 
safety,” Jerry Costello, Albany 
Knickerbocker News, was accorded 
first place award of $400. Second 
prize of $200 went to C. D. Batche- 
lor, New York Daily News; third 
prize of $100 to W. J. Enright, Mé- 
ami Herald, and fourth prize of $50 
to Sam E. Nash, Tyler (Tex.) 
Courier Times Telegraph. 


Chatter 


Fortune promoted William Boyd 
Kegg to position of assistant ad- 
vertising director. ... Will R. Mac- 
donald, automotive editor, starts 


daily column in Detroit Free Press. 


The facts are 


RIGHT BEFORE YOUR EVES 
by Teletype 


In flashing a message miles away, Bell Sys- 


tem Teletypewriter Service gets it there right, 


right away, in writing! 


When you 


“talk in type” every word ex- 


changed is simultaneously recorded in black 


and white at all points of contact, with carbons 


for all departments concerned. 


Modern businesses 


teletypewriter in many ways. . 


of every sort use the 


. to flash in- 


structions from sales branch to factory .. . 


to speed shipping orders accurately and 


Special to Automotive News 

BOSTON. — Massachusetts Assn. 
of Automobile Dealers has been 
incorporated here by a group of 
dealers from all parts of the state. 

A drive has been started to 
enroll the state’s 1,900 dealers so 
that by the time the legislature 
meets next January the association 
will have a program based on fair 
laws. Officers of the association 
are: 

President, E. G. FitzHenry, Fitz- 
Henry Cadillac Co. Worcester; 
vice-president, Percy E. Frost, 
Frost Motors, Inc., Newton; treas- 
urer, E. H. Baker, T. C. Baker Co., 
Brookline. 

Directors, William H. Bassett, 
William H. Bassett Co., Brockton; 
Percy E. Frost, Frost Motors, Inc., 
Newton; Stephen D. Pierce, Pierce 
& Hook, New Bedford; Allen M. 
Fay, C. E. Fay Co., Boston; Ed- 
ward H. Baker, T. C. Baker Co., 
Brookline; Fred A. Ordway, Hen- 
ley Kimball Co., Boston; James K 
Dow, Robinson-Toohey Co., Law- 
rence; E. G. FitzHenry, FitzHenry 
Cadillac Co., Worcester; Harold E. 
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Hedges, Hedges - Sattler, Inc., 
Springfield; George A. Foster, 
Harper Garage Co., Beverly; Lee 
A. Brown, Brown Motors, Inc., 
Lee; Orville M. Varner, Mohawk 
Chevrolet Co., Greenfield. 


Croxton, Pioneer Maker 


of Jewell, Dies at 68 
MASSILLON, O.—Funeral serv- 
ices were held here for Herbert A. 
Croxton, 68, head of one of the 
first automobile manufacturing 
plants in the United States. In 
1905 a company headed by Mr. 
Croxton began to manufacture a 
small one-cylinder low - priced 
automobile, called the Jewell. At 
that time the local concern was a 
competitor of Henry Ford. 


The Massillon concern later be- 
gan the manufacture of larger 
cars. At one time it was known as 
the Croxton-Keaton Co. The com- 
pany was about to begin the manu- 
facture of taxicabs when it sus- 
pended operations. 


Pete Wembhoff’s Fourth Dimension 
offers news of automotive advertising. 


advise clients of delivery ... to handle stock 


transactions. . 
the latest story . . 


units of a big organization. 


. to catch news presses with 
. to co-ordinate scattered 


Teletypewriter service may be the method 


of modernizing your communication system. 
Why not call a Bell System 


representative through your 
local telephone office and talk 


and 


New 


efficiencies may result. 


it over? economies 





BELL SYSTEM TELETYPEWRITER SERVICE 
$$ eeeeeeeeeeeeSSSSSSSSSSSSSSMMMFeeee 


2 pai 


| 
{ 
A 


9 et RT 


$axp 
SS (a ey ee Ss 


FOE 





62% of Cars Foun 
Headlight, Braking Defects | 


Continue to Lead Rejections 


Special to Automotive News 

RICHMOND, Va.—(UTPS).— Of 
the 407,300 automobiles participat- 
ing in Virginia’s semi-annual in- 
spection last fall, 62 percent were 
rejected on the initial inspection, 
according to the Virginia state di- 
vision of motor vehicles. 


This shows that a majority of 
automobiles, notwithstanding the 
twice-a-year compulsory inspec- 
tion, do not stay in perfect driving 


WPA Improves 
457,000 Miles of 
U.S. Roads 


WASHINGTON.—The extent to 
which the WPA program has ex- 
tended and improved the high- 
ways of the United States was 
disclosed last week in an official 
report laid before Congress by 
WPA Commissioner F. C. Harring- 
ton. He reported that in four and 
one-half years WPA labor has 
built, reconstructed or otherwise 
improved 457,000 miles of streets 
and roads in all parts of the 
country. ; 

“For every 10 miles you drive,” 
said Harrington, “an average of 
one and one-half miles of road have 
been built or improved by the 
WPA. The total . .. would be ap- 
proximately equal in length to 147 
transcontinental highways from 
New York to Los Angeles or 
Seattle.” 

Col. Harrington’s recounting of 
WPA activities included 56,000 
bridges and viaducts constructed 
and 37,000 rebuilt or otherwise im- 
proved, and the erection of 638,848 
traffic signs and 21,696 street light 
standards. 


—— 
Saas acsanaqqnse 
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Spacious quiet rooms, 
luxurious appointments, 
truly thoughtful service, 
convenient location, and 
something more —the 
gratifying atmosphere 
of quality and distinction 
that characterizes THE 
BILTMORE and makes 
it the immediate choice 
of experienced and 


discriminating travelers. 


condition, Col. Marion S. Battle, 
director of the division, pointed 
out. It also indicates that motor- 
ists should be on the alert at all 
times to keep their machines fit 
for safe driving, he added. 


The 62 percent rejected on 
initial inspections in the fall com- 
pares with 55 percent initially re- 
jected last spring. Of those re- 
jected on the first check-over last 
fall, 41 percent had brake defects, 
69 percent had headlight defects, 
24 percent had other light defects, 
15 percent had signal device de- 
fects, 17 percent had steering wheel 
defects, 5 percent had horn de- 
fects, 8 percent had windshield 
wiper defects, and small propor- 
tions had other faults. 


That the recent hard winter, 
with freezing temperatures and 
many changes in the weather, may 
have caused more defects in cars 
also was pointed out by Col. 
Battle. Roads roughened by the 
snow of the January blizzard may 
have bumped headlights out of 
line, or loosened connections, or 
weakened steering apparatus, he 
pointed out. After the big snow 
more cars with only one headlight 
burning were noted than before, he 
said. 


Meanwhile, preparations are 
under way for the spring inspec- 
tion of 1940, which will open May 
1. Sergt. W. L. Groth, in charge of 
the division, now is making a tour 
of the 1,250 approved inspection 
stations in the state, giving in- 
structions to the station owners 
and mechanics. 


A bill passed by the recent Gen- 
eral Assembly to permit inspection 
stations to make a charge of 25 
cents will not become effective un- 
til 90 days after its signature by 
the governor and, therefore, will 
not be in effect this May, should 
Gov. James H. Price sign it. 


Hudson Offers 


Custom Sedan 


DETROIT.—A new Country Club 
custom sedan, featuring a “sym- 
phonic blending” of interior and 
exterior coloring, is announced by 
Hudson. The new sedan models are 
upholstered in specially woven 
French whipcord and are available 
in blue-grey or green-grey ensem- 
bles. Exterior body colors harmo- 
nize with the blue-grey upholstery 
and blue-grey appointments to 
match. 


Color balances in these two en- 
sembles are carried out to the last 
detail in instrument panel, garnish 
mouldings and fitments, with a rich 
ebony and silver neutral effect 
maintained in steering wheel, steer- 
ing post and hardware. The new 
sedans are offered in both eight- 
cylinder and six-cylinder models on 
125-inch wheelbase. 


Dr. Acheson to Address 
Dealers in Cleveland 


CLEVELAND.—Dr. Barclay 
Acheson, associate editor of 
Reader’s Digest, will address the 
Cleveland Automotive Trade Assn. 
Apr. 9 in Hotel Cleveland. 


Dr. Acheson will talk at the 
third in a series of guest-speaker 
luncheons that are part of the 
new public relations program of 
the dealer association. Gen. Hugh 
Johnson and Elliott Roosevelt 
were speakers at the first two 
meetings, which attracted capacity 
crowds. Dr. Acheson will speak on 
“Freedom, the Mental Climate for 
Progress.” 


Com bine Efforts 
















































just arrived in Detroit 
school conducted by 
miles from South 
Columbia; Charles B. C. Harris, 
Kimberley, South Africa; 
Mayor Jeffries. 


Gordon E. 


Special . Automotive News 


for the time of the year and the 
unfavorable weather encountered 
during Used Car Week here, deal- 
ers generally were well pleased 
with results, according to the 
Buffalo Automotive Trade Assn. 
At the conclusion of the week, 
the association sent a question- 


Bathrick Sees 
Record Touring 
Year in 1940 


PONTIAC. — A combination of 
influences — some accumulating 
over the last decade should 
make the summer of 1940 a record 
automobile touring season, in the 
opinion of D. U. Bathrick, general 
salesmanager of Pontiac. 

Bathrick points to the following 
circumstances which he believes 
will culminate this summer in 
tourist - clogged highways from 
coast to coast: 

Increased national income as 

evidenced by record income tax 
returns this year. 

A greater percentage of new 

cars on the road because of 
the history-making sales activities 
of the automotive industry in the 
last six months. 

Continuance of the two world 

fairs and expansion of the na- 
tional park service will add to the 
summer’s motoring miles. 

Better roads and lodging facili- 

ties. 

The new cars are more com- 

fortable, easier than ever to 
drive and gluttons for luggage. 


Canadian Military Order 


Seen for Chrysler Corp. 


MONTREAL. — Another big 
Canadian order for military auto- 
mobiles, this one running into 
several million dollars, was indi- 
cated here last week. It is reported 
the order will go to the Chrysler 
plant at Windsor, Ont. 

Recently a $9,000,000 order was 
divided between the Ford Co. of 
Canada, at Windsor, and General 
Motors, at Oshawa. 


Westinghouse Has 43% 
Gain in 1939 Orders 


EAST PITTSBURGH, Pa. — In- 
coming orders in 1939 reached the 
|third highest level in the com- 
pany’s history, Westinghouse Elec- 
tric & Mfg. Co. announces in its 
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DETROIT’S MAYOR Edward J. Jeffries welcomes four young men who have 
from distant parts of the world to attend a business 
Chevrolet. Two of them braved the war zone to come 13,000 
frica. Left to right, 


Wm. G. A. Hanna, of Nanaimo, British 


of Benoni, South Africa; John D. Potgieter, of 


Smith, Kamloops, British Columbia and 


Buffalo’s Used Car Week 


Results in 26% Turnover 


| naire to nearly 100 dealers who 


LO. — Making allowances} participated in the effort. Taking 


the 24 questionnaires which were 
returned, the association made a 
composite picture which reflects 
results of the week. 

The average dealer turned over 
26 percent of his used car stock, 


but because of the trades he took | 


back in, his net reduction of units 
was only 5 percent. The average 
dealer reduced his dollar invest- 
—" in used cars by 20 percent 
net. 


The reporting dealers had 1,584 | 


units when the sale started. These 
represented an investment of $527,- 
063, or an average of $345 per car. 
These dealers sold 413 cars for 
$143,377—or an average of $347 per 
car. They took back in trade 333 
cars for $39,388, or an average of 
$118 per unit. 

Comparison of this year’s figures 
with last year’s is_ interesting. 
While last year dealers turned over 
35 percent of their stock, but be- 
cause of trades, liquidated only 15 
percent, against this year’s 5 per- 
cent, the net reduction in dollars 
was the same—20 percent. 

The likely reason for this is that, 
while the percentage of trades was 
greater this year than last, they 
represented a smaller amount of 
money. The average trade last 
year was $142 and this year it was 
$118. 

This was the third consecutive 
Used Car Week staged by the 
Buffalo association, and dealers 
believe the psychology of the an- 
nual event is getting a better grip 
on the minds of car buyers here. 


Eisenberg Takes Over 
Bird-Sykes Company 
CHICAGO. — Through purchase 
of the interests of B. G. Sykes, 
president, and J. J. Foley, general 
manager, David Eisenberg, identi- 
fied for years in the trade here, 
has taken over the Bird-Sykes Co., 
Graham distributor in this terri- 
tory. 


Established in 1903 by the late | 


George H. Bird and Sykes, the 
company is the oldest distributor- 
ship 
oldest in the United States. The 
firm handled a number of makes of 
cars until 1914, when it became the 
Paige -Detroit distributor. Since 
then it concentrated upon Paige, 
Graham-Paige and Graham cars in 
turn. 


Road-Rail Crossing 
Accident Toll Drops 
WASHINGTON. — Fatalities re- 


Virginia Inspection 





in Chicago and one of the} 





sulting from accidents at highway- 


~ 


4% .of Chicago 
Cars Sold in 
Feb. Imported 


CHICAGO.—Representing 4 per. 
cent of all new cars registered jp 
the county during February, 4% 
new and current used models wer 
sold last month to Cook county 
residents by out-of-state and out. 
of-county Illinois dealers, a_ sur. 
vey conducted by the Chicag 
Automobile Trade Assn. discloses 

A breakdown of the “importa. 
tions’ shows the number of unit; 
of each make thus sold, as follows: 

Buick, 73; Cadillac, 3; Chevrolet 
58; Chrysler, 16; De Soto, 8; Dodge 
27; Ford, 59; Hudson, 6; LaSalle 
9; Lincoln-Zephyr, 3; Mercury, 12: 
Nash and LaFayette, 12; Oldsmo. 
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bile, 27; Packard, 10; Plymouth 
79; Pontiac, 20; Studebaker, 16: 
Willys, 1. 


Twenty-seven states figured in aL 
the tabulations of “foreign” car BANT 
sales, led by Indiana with 48 units, GRAH 
Wisconsin with 31, Michigan with AUP 
20, and Iowa with 13. All told, 232 ¥ISCl 
units were sold by non-county} 
dealers in Illinois, and 207 by out- 101 
of-state dealers. ‘Revis 

Henne 
Interr 


Schram Heads Sales 


For Twin Coach Co, 
In. 


KENT, O.—At the annual organ- 

ization meeting of the Twin Coach 
Co. here, Ross Schram, a director, 

was elected vice-president in charge T 
of sales. Schram, who has been with 
the company for 12 years, was form- 

erly sales and advertising manager. special 

All directors of the company were WA 

re-elected. the n 

On the basis of current sales, and} safety 

a backlog of about $2,500,000 inj here 1 

orders, President F. R. Fageoll of a 

pointed out that 1940 should be 4} poo] 

tional 

On be 

insuré 

the A: 

resent 


successful year. He also reported 
‘ 
Co: 





the company’s net income averaged 
$1.21 per share per year and divi- 
dends averaged 60 cents per share. 


Once a Dance Hall 


INDIANAPOLIS. — Conversion of 8 
12-year-old structure, which once was 
one of this city’s largest dance halls, 
into an automobile sales and _ service 
establishment is announced by Fade 
ley-Anderson, Inc. (Dodge) now lo 
cated at 3759 N. Illinois St. The firm's 
new location at 3547 E. Washington 
will be open for business the first 
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es of April, according to President 


E. Fadeley. 
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Travel Calendar, for 
that is the day when 


the 1940 World’s Fair 


opens and special 
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CHICAGO.—Jud Purvis, former tech- | anne: supers. , railroad grade crossings were leas | Single from $5 Double from $7 — 
nical. editor of several publications,| Orders received during 1939/in 1939 than in any year since 1915, | 
has combined his materials and pat- | amounted to $214,239,044 compared! according to statistics disclosed Air-Conditioned Rooms Available 
Wi) ented Lube-X system with the prodivc | with $149,662,776 in 1938, an in-| here last week. | Subway Station at Hotel to Fair | 
Sone ten Bele business as the|crease of 43 percent. Unfilled or- Fatalities in 1939 totaled 1,398, | vane A haat 
Lube-X division of Acme Corp., pro-| ders on Dec. 31, 1939, were $70,-| a decrease of 119 compared with | President and Managing Director 
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AN’s Production Estimate 


WEEKS ENDED APRIL 6, MARCH 30 





















Jan.1 Jan.1 

Week Same Week March to to 
Ended Week Ended 1989 #Apr.8 Apr.6 

Apr.6 1989* Mar. 30* Revised 1939*  1940* 
GEN. MOTORS ....... 42,733 $1,824 44,731 |186,282 447,910 577,824 
chevrolett ......----- 25,000 20,275 26,950 | 113,510 265,035 346,385 
puck cece cree 6,668 4,465 6,781 | 27,800 68,174 91,085 
pontiac ...+-..- 556+: 5,400 3,173 5,872 | 22,180 50,069 66,985 
Oldsmobile .......... 4,800 3,021 4,768 19,410 52,527 62,428 
(ad.-LaSalle ......... 865 890 860, 3382 12,105 10,941 
(HRYSLER ........--. 23,955 18,890 28,973 | 96,680 258,481 326,014 
plymoutht .......-.-- 11,900 9,475 11,895! 48,312 128,770 158,298 
Pediget ....c cee eeeee 7,375 6,275  17,363| 29,450 84,465 101,964 
Chrysler ..-...---555: 2,690 1,720 2,720, 10,958 25,266 37,630 
Be BOND wc cece cneee 1,990 1,420 1,995) 7,960 19,980 28,122 
— oe 22,190 20,520 22,075; 89,700 268,697 308,758 
ee 19,000 18,200 18,890) 77,245 230,342 266,724 
Mercury ..-- 2450 1,670 2, 9,660 28,915 32,660 
In-Zephyr ...... 740 650 7 2,195 9,440 9,374 
sIUDEBAKER+ ...... 2,476 2,673 2,116 10,949 22,538 34,859 
‘PACKARD ...........- 1920 1,005 1916 9,496 14,350 23,825 
‘| HUDSONT .........---- 2,050 1,550 2,050 8,089 16,670 21,785 
BE dassesesscasveves 1,536 1,587 1,502 5,744 23,450 18,224 
ed in} WLLYSt .......-----. 932 150 $ 2,055 6,126 8,221 
car} BANTAM? .....------- ¢ 80 t 272 1,070 899 
units} (pAHAM .....-.-.---- 100 140 + t 1,687 100 
| With} qUPMOBILE ......... $ 100 + $ 400 + 
a = USt 6,500 4,335 6,650 32,710 66,355 97,874 
y out} TOTALT.........-..-- 104,392 82,854 105,018 442,877 1,127,734 1,418,408 


‘Revised. tIncludes trucks. 
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Special to Automotive News 
were 


WASHINGTON.—A newcomer in 
the motor trucking and highway 
safety fields made its appearance 
here this week with the formation 
of a multimillion-dollar insurance 
pol to carry risks on large na- 
tional trucking company cargoes. 
On behalf of 10 major mutual fire 
insurance companies participating, 
the American Mutual Alliance, rep- 
resenting combined assets of more 
than $45,000,000, announced that 


$s, and 
00 in 
ageol, 

be a 
orted 
> 1939 
raged 

divi- 
share. 





of 8 
e was 

halls, - 
ervice} *‘ 

Fade 


w lo 
firm's 


a2 389A 


3 KINDS OF 


sident 
NICKEL ALLOYS IN CONES 


h Combining Nickel alloys and sound 
engineering design helps to solve 
industrial transmission problems. 

1g | This is illustrated in a line of 

heavy-duty Cone speed reducers 
recently announced. Cone 





or area- 
contact type worm gearing, a 
product of the Michigan Tool Com- 
n pany, Detroit, Michigan, provides 


greatly increased capacity because 
ir of increased area of contact per 

tooth plus a greater number of 

teeth in contact. This permits re- 

duction units approximately two- 

| thirds the size of standard worm 
gear units with proportional sav- 
ings in weight. The Cone worms 
} are of Nickel-chromium-molybde- 
hum steel which, thanks to superior 
machinability, permits finish ma- 
| chining after heat treatment. The 
| Tugged housings are high tensile 
| Nickel cast iron. The worm wheels 
| are Nickel-bronze with a_ tensile 
strength over 
50,000 psi. 








_INC. New York, N. ¥. 


tClosed. Miscellaneous includes Crosley, 
Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 
International, Mack, Reo, Sterling, White, etc. 





Insurance Firms Form Poo 


To Carry Truck Cargo Risks 





national headquarters’ will be 


maintained in this city. 

William H. Rodda, insurance en- 
gineer, who is directing operations, 
explained that the companies rep- 
resented in this Mutual Cargo Pool, 
the official name, are launching 
their co-operative venture because 
they desire to handle larger cargo 
values and truck operation than 
any single company could afford 
to risk. 


Mutual Cargo Pool plans a safety 
division to promote careful driving. 
This activity will include education 
of truck drivers and awards to 
operators for safety records. An- 
other part of the program is en- 
gineering investigations and other 
research to reduce traffic hazards. 


The enterprise is designed to 
meet the widened demand for mo- 
tor cargo insurance, growing out 
of recent Interstate Commerce 
Commission regulations requiring 
interstate truckmen to protect car- 
goes by insurance. State regulatory 
bodies also are increasingly insist- 
ent that intrastate cargoes be sim- 
ilarly protected. 

All applications for Mutual Cargo 
Pool protection are required to 
comply with ICC safety regulations 
governing truck equipment and 
working conditions of drivers, re- 
gardless of whether the operations 
come within the commission’s jur- 
isdiction. 

The Washington office will func- 
tion as an underwriting and re- 
search bureau, with the participat- 
ing companies writing the policies 
and handling the claims through 
their existing facilities. 


Companies forming the pool are 
the Central Manufacturers Mutual, 
Van Wert, O.; Federal Mutual 
Fire, Boston; Grain Dealers Na- 
tional Mutual Fire, Indianapolis; 
Hardware Dealers Mutual Fire, 
Stevens Point, Wis.; Indiana Lum- 


berman’s Mutual, Indianapolis; 

THE Minnesota Implement Mutual Fire, 

Owatonna, Minn.; National Retail- 

INTERNATIONAL | ers Mutual, Chicago; Union Mutual 

5 NICKEL COMPANY Fire, Providence; United Mutual 


Fire, Boston, and Western Millers 
Mutual Fire, Kansas City. 











































But Total Stays 
Well Ahead of 
1939 Assemblies 


By Pete Wemhoff 
Associate Editor 

DETROIT. — After several weeks 
of continued gains, automotive pro- 
duction dropped slightly this 
week to 104,392 
cars and trucks. 
In the previous 
week a total of 
105,013 units 
were assembled 
while in the 
comparable pe- 
riod of 1939 the 
industry turned 
out only 82,854 
vehicles. 

Graham, whose 


Automotive News’ 
Production 


Estimate 


lines have been 
Last idie for the past 
seven months, 
and Willys re- 
sumed opera - 
tions this week, 
Willys after a 
one-week layoff. 
However, these 
activities were 
not enough to 
offset reduced 
assemblies at 
Chevrolet. 


Because of the 
slight decline in 
Chevrolet opera- 
tions, General 
Motors group 
total for this 
week dipped to 
42,733 cars and trucks compared 
with 44,731 units in the previous 
week. However, final as- 
semblies by GM divisions this week 
remained well ahead of the 31,824 
vehicles turned out in the corre- 
sponding period of 1939. 

Assemblies remained practically 
unchanged among Chrysler divi- 
sions. This week’s output is 
estimated at 23,955 cars and trucks 
compared with 23,973 units in the 





Plant Activity 


SS eee steady; 6,668, five days 
Cad.-LaSalle.steady; 860, four days 
Chevrolet....drop; 25,000, five days 
Chrysler... .steady; 2,690, five days 
De Soto..... steady; 1,995, five days 
Dodge...... steady; 7,375, five days 
Ps is aw a0 steady; 19,000, five days 
Graham...resumes; 100, three days 
Hudson.. ..steady; 2,050, five days 
Lincoln....... steady; 739, five days 
TRE ncss 3 steady; 1,536, four days 
Oldsmobile. .steady; 4,800, five days 
Packard. .steady; 1,920, three days 
Plymouth. .steady; 11,900; five days 
Pontiac....steady; 5,400; five days 
Studebaker .steady; 2,476, five days 
Willys..... resumes; 932, four days 





previous week and 18,890 units in 
the comparable 1939 period. 


Ford operations likewise showed 
little change from the previous 
week, this week’s total being placed 
at 22,190 cars and trucks as against 
22,075 vehicles in the previous week 
and 20,520 units in the same week 
of last year. 


Independent producers, joined by 
Graham and Willys, were near pre- 
vious levels. Studebaker continued 
to top the list of independent com- 
panies, followed by Hudson, Pack- 
ard, Nash, Willys and Graham. 


Plant Being Moved 


TRAVERSE CITY, Mich. — Opera- 
tions of the Parts Mfg. Co., makers of 
automotive parts, are being shifted to 
Traverse City from Detroit, accord- 
ing to A. R. Jacobs, president. The 
company employs about 200. 











final assembly |G 





Week’s Production Drops Slightly to 104,392 Units 


1 





New Passenger Car Registrations 
January, plus 48 States for February 





Feb. 
to Feb 
Date Pos. 

Chevrolet .......s000- 54,801 1 
PE. Sev ecvvereevuess 37,251 2 
Plymouth ............ 28,535 3 
SS Serre 17,565 4 
BD. o5000.655400-00.08 14,349 5 
PEND 0's vc ceveesese 13,894 6 
Oldsmobile .......... 12,365 7 
Chrysler ..........05. 6,979 8 
Studebaker .......... 6,509 9 
Mercury .....cccccees 5,540 10 
REE: a vee. bxveuses 5,171 11 
ees 5,047 12 
PEN 6c. vs860r0.0208 4,836 13 
BE: -ayhdminsose 80s wis 3,554 14 
Cadillac-LaSalle ..... 2,220 15 
rere 1,528 16 
WED ccc cccccccccess 1,465 17 

PEE. eve sebeeucues 23 «18 
Hupmobile ........... 6 19 
Miscellaneous. ....... 149 

DE Svc vecessvededs 221,787 

















1940 1939 Unit 
1940 Pos. 1989 Pos. Gain 
120,746 1 84,407 1 36,339 
80,075 2 67,877 2 12,198 
61,522 8 53,566 3 7,956 
40,673 4 28,627 4 12,046 
30,863 5 27,823 5 3,040 
30,097 6 20,749 6 9,348 
26,506 q 20,065 7 6,441 
14,353 8 10,434 8 3,919 
13,656 9 6,485 13 7,171 
12,274 10 8,009 9 4,265 
10,908 11 6,557 12 4,351 
10,184 12 7,106 11 3,078 
10,107 18 5,713 14 4,394 
7,889 14 7,173 10 716 

5,105 15 5,283 15 178* 
3,536 16 3,301 16 235 
3,143 17 1,719 17 1,424 

60 18 625 18 565* 

14 19 97 19 83* 
292 289 3 
482,008 365,905 116,098 


"4.0 N.Y. World’s F air Seen 


Bigger Draw Than ’39 Event 


NEW YORK.—Forecast that the 
New York World’s Fair of 1940 
should prove a “more powerful 
magnet, and a more stimulating 
and satisfying experience than the 
admirable production of 1939” is 
contained in a subscriber investi- 
gation which was released this 
— by the New Yorker maga- 
zine. 


The study of subscriber habits, 
while visiting in New York City, is 
being mailed to more than 7,000 
business executives of retail stores 
and manufacturing establishments 
throughout the country. The in- 
vestigation was conducted by a 
mail poll in Atlanta, Boston, Chi- 
cago, Cleveland, Minneapolis, St. 
Paul and St. Louis. 


The report, titled “Facts and 
Forecast for the 1940 New York 
World’s Fair,” gives factual evi- 
dence that the fair of last summer 
was successful in attracting per- 
sons of much-higher-than-average 
income. 

The investigation was  under- 
taken among nearly 5,000 sub- 
scribers as a checkup on a similar 
investigation conducted in 1938. 
Then, 67 percent of the subscrib- 
ers who answered, said they in- 
tended coming to the fair in 1939. 
Curious to learn what percentage 
of these subscribers carried out 
their intentions, the New Yorker 
again polled its subscribers in the 
same eight cities. Sixty percent of 
those replying, report that they ac- 
tually did come. The small range 
of 7 percent between those who 
intended to visit the fair and those 
who actually did, is considered re- 
markable by market analysts fa- 
miliar with other studies of 
World’s Fair attendance. 


General comment on the fair 
was extremely favorable, the 
magazine reports, and 44 percent 
of those who came in 1939 say they 
intend to come again in 1940; 21 
percent say they “probably will 
come;” 11 percent “do not yet 
know;” 24 percent “no.” 

Sixty-one percent of the sub- 
scribers who attended the fair, 
shopped in New York stores while 
here, with an average of three 
stores per customer. Forty-four 
percent of those who shopped, had 
charge accounts. There was an 
average of 2% persons to each 
party. Fifty-five percent stayed 
















































less than one week; 27 percent one 
week; 9 percent two weeks; 9 per- 
cent three weeks or more. 

Sixty-one percent of the out-of- 
town visitors from the eight cities, 
stopped over at other points either 
on their way to or from New York, 
New England leading in number of 
mentions, Washington and_ the 
South, second; points in New York 
state, third. 


50% Boost Seen 


In Automotive 


Freight Volume 


DETROIT.— After surveys of 
the territory east of the Mississippi 
and north of the Ohio rivers, 
traffic managers in the Automobile 
Manufacturers Assn. decided at a 
meeting here last week to advise 
railroads that automobile _ ship- 
ments during the second quarter 
probably will exceed the same pe- 
riod last year by 50 percent. 

Rail movement of finished auto- 
mobiles may reach a peak of 90,- 
000 carloads during the quarter, 
the AMA estimates show. This will 
be in addition to forwardings by 
highway and the Great Lakes. 


Traffic managers pointed 
that, while American rail 
have greatly speeded up the turn- 
around of cars, nevertheless many 
of the cars designed for automo- 
bile shipping are reaching the age 
of obsolescence. Hence, the avail- 
able supply will have to make 
many quick trips to accommodate 
the unusual volume of business 
anticipated for April, May and 
June, it is said. 

Last year automotive shipments 
accounted for one-seventh of all 
rail freight, and the new surveys 
indicate the 1940 business may be 
even more substantial. 


out 


War on Sunday Openings 

RICHMOND, Va.—(UTPS).—Charg- 
ing that ‘‘a few’’ automobile dealers 
in Richmond and in contiguous Hen- 
rico and Chesterfield counties remain 
open on Sundays in violation of the 
state’s blue laws, the Better Business 
Bureau of Richmond will ask the 
commonwealth’s attorneys of the re- 
spective oty and counties to close 
the dealerships up the next time they 
find them open on Sunday and keep 
them closed on Sundays Scrasiear. 
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La. Dealers Vote O 


AUTOMOTIVE NEWS, APRIL 6, 1940 


Rogers to Succeed Huber 
As President of Association 


Special to Automotive News 

NEW ORLEANS. — Sharp criti- 
cism of the federal trade commis- 
sion’s proposed trade practice rules 
for the automobile industry were 
voiced and Jack Rogers, of Mon- 
roe, La., was elected president of 
the Louisiana Automobile Dealers 
Assn. at the annual meeting here. 

“It appears that in the proposed 
rules there are no benefits which 
may accrue to the industry,” read 
the gist of a resolution adopted at 
the state meeting, which was at- 


Car, Truck Sales 7 
Increase 58% in 
Philadelphia Area 


PHILADELPHIA. — New car 
sales here during February totaled 
3,309 units, a gain of 58.3 percent 
over the same month in 1939 and 


| tended by 142 Louisiana car and 
truck dealers. 

The state meeting was declared 
the most successful held by Louisi- 
ana dealers and closed with a 
banquet the final night. 

Rogers succeeds Thomas L. Hu- 
ber, of Lake Charles, La., who has 
served two years as_ president. 
Other officers elected are: 

Lawrence Mann, of Baton Rouge, 
vice-president; Glenn S. Cobb, of 
New Orleans, secretary - treasurer, 
and O. LeDoux of DeRidder; 
John Battle, of New Orleans; H. 
| J. Gary, of New Iberia; Howard 
Crumley, of Shreveport, and R. S. 
Abbott, of Alexandria, directors. 
Huber was named the association’s 
delegate to the National Automo- 
bile Dealers Assn. 

L. C. Cargile, of Texarkana, Ark., 
senior vice-president of the NADA, 
outlined the policy of the associa- 
tion as being “committed against 
any legislative or political program 





only slightly below the 3,473 units|to control the industry,” but com- 


sold in January of this year, ac- 
cording to the Philadelphia Auto- 
mobile Trade Assn. Combined Jan- 
uary-February new car registra- 
tions total 6,782 units against 4,666 
units in the same months last year. 


Commercial car sales showed an 
even greater gain in February, 
the total of 412 representing an 
increase of 75.32 percent over the 
235 units sold in the same month 
of 1939. Total commercial car reg- 
istrations for the first two months 
of 1940 are 874, a gain of 57.5 per- 
cent over 1939. 


Used car sales totaled 5,840 in 
February compared with 4,924 last 
year, a gain of 18.6 percent. Used 
truck sales totaled 461 as against 
364 in February, 1939. 


Voss to Be Honored 


NEW YORK.—Otto C. Voss, of Mil- 
waukee, on on the i . 
lene process, will receive the 1939 
James Turner Morehead medal, spon- 
sored y the International Acetylene 
Assn. The medal, awarded annually 
for outstanding work in the produc- 
tion or utilization of calcium carbide 
and acetylene gas, will be presented 


to Voss during the opening session of 
the IAA’s 40th annual convention, to 
be held Apr. 10-12 at the Schroeder 


Hotel, Milwaukee. 





IN THE HUB 
OF DETROIT 


SS) ee 


The ABINGTON 


% Save time and money in De- 
troit. Stop at the Abington. 
General Motors, Fisher and 
New Center Buildings with- 
in five blocks. Chrysler 
(H.P.), Packard and Dodge 
plants three miles closer. 
Complete hotel service. 
Cheery atmosphere. Dining 
Room. Free parking. Cabs. 
Bus service ‘round the cor- 
ner. Suites 2-5 rooms. Rooms 
from $3.00. 


UY 


Wm. J. BAYER *® Pres. & Map. 


700 SEWARD * DETROIT 
& BLOCKS NORTH OF GEN. MIRS, BLOG. 








mitted to co-operation with manu- 
facturers. 

A. Stephens, New Orleans 
dealer, advocated annual price 
class registration instead of the 
weekly and monthly reports which 
manufacturers now require. 


Pa. Car-Over-Cab 


Ban Before Court 


WASHINGTON.—The question of 
validity of Pennsylvania’s much- 
attacked statutory prohibition of 
the loading of a car over the driv- 
er’s cab on an automobile transport 
truck, was before the U. S. su- 
preme court this week. 

The question of supercedure of 
a state law by a federal law came 
before the highest tribunal when 
counsel for automobile transporters 
insisted the car-over-cab ban is 
invalid because it invades the field 
of regulation occupied by a federal 
agency. 

Every member of the court, ex- 
cept Associate Justice Frank Mur- 
phy, asked repeated questions dur- 
ing the re-argument. The major 
point raised by the court was 
whether the law comes within the 
state’s power to govern the size 
and weight of motor vehicles or 
whether it is a regulation of equip- 
ment for purposes of highway 
safety. 


Printed Words 


Battery Data Book 
AKRON.—National Battery Manufac- 
turers Assn. has just released its 1940 
Data Book covering general specifica- 
tions for original battery installations 
in trucks, buses and taxicabs. 
* * * 


Electric Furnace Folder 
EAST PITTSBURGH, Pa.—A new 








six page illustrated folder, issued by 


estinghouse Electric and Mfg. 


the 
tails of the die-hardening 


Co., gives de 
electric furnace with ammogas atmos- 
phere for bright hardening of dies and 


tool steel. 
. * + 


For Better Gears’ 

DETROIT.—A 52-page booklet, en- 
titled ‘‘For Better Gears,’’ has just 
been released by Michigan Tool Co. 
here. The booklet contains a number 
of articles on factors affecting gear 
production, including net finishing, 
“curve shaving,” “lapping hints,”’ and 
“locating gear troubles,’’ in addition 
to descriptions and specifications of 
the complete line of Michigan gear 

production equipment. 

* 2 #8 


Specification Chart 

ROCK ISLAND, IIl.—A new 1940 
Bear official standards chart_is now 
available at the Bear Mfg. Co. here. 
The chart is compiled by the Bear or- 
anization from information furnished 
° automobile manufacturers. The in- 
formation contained in the chart in- 
cludes exact specifications in both de- 
grees and i es for wheel camber, 
toe-in, axle caster and king pin in- 
clination. tae 


Saws and Files 
MINNEAPOLIS.—Two new circulars, 
recently issued by Continental Ma- 
chines, Inc., describe Doall precision 
saws and the 21 precision file bands 
manufactured by the company. 
* * @ 


On Lubrication 
CINCINNATI.—Valvoline Oil Co. 
offering the Valvoline Recommendation 
Guide for 1940, as well as the Lubri- 
changes which is available to holders 
of the Guide. 


is 








REID RAILTON, right, British sportsman and designer of John Cobb's 


record-breaking Railton Red 


Credit Sales of 


Lion Racer, 
in Detroit this week. He is shown above 


was a visitor at the Hudson factory 
with A. C. Germann, export manages. 


Accessories 


Builds Business All Around 


Special to Automotive News 
VANCOUVER, B. C—Credit 
sales of automotive supplies and 
accessories are one of the most 
valuable factors in building up 
sales of gasoline, service work and 
even new and used cars, in the 
opinion of Ed Motors here. This 
firm operates a large Texaco super 
service station and a new car 
salesroom, while it also has a used 
car lot immediately adjoining. 
Jack Redfern, manager of what 
is known as the “Budget Depart- 
ment” of the firm, states that even 
if the business of this department 
only broke even it would be still 
well worth while as a result of the 
large amount of business brought 
into other branches of the firm by 
the credit customers. 
Located in the center 


Truck Entitled 
To Advantages 
Rep. Lea Says 


WASHINGTON. — The natural 
economic advantages of highway 
transportation entitle the motor 
truck to a prominent place in the 
transportation picture, and the 
railroads must reconcile themselves 
to permanent loss of traffic on 
which trucks are able to give bet- 
ter service, according to Rep. 
Clarence F. Lea, chairman of the 
House committee on_ interstate 
commerce. 

“We cannot,” the author of the 
House version of pending trans- 
portation legislation told the Mary- 
land Motor Truck Assn. at its 
annual dinner, “complain against 
the innovation of a new type of 
carrier. To forsake the old method 
in favor of a new and better one 
is just a rule of progress. It is 
our duty to give a new form that 
place to which its economic ad- 
vantages entitle it, and to main- 
tain a like regard for the advan- 
tages of the older form of trans- 
portation.” 

He added that the depression 
was the chief reason for loss of 
freight traffic by the rails, esti- 
mating it had reduced railroad 
income by a billion dollars a year. 


‘Dodge and Diesel’ Book 


Reveals Power Increase 


DETROIT. — Completely revised 
and containing new illustrations, 
the 1940 edition of “Dodge and 
Diesel” has just come off the press. 

Dedicated to attainment of 
greater efficiency and economy in 
the operation of heavy-duty trucks, 
booklet reveals a sharp increase in 
the power and torque rating of 
current production Dodge - diesel 
engines. Brake horsepower at the 
governed speed of 2,600 r.p.m. has 
been increased from 95 to 100 and 
torque from 226 to 240 pounds feet 
at 1,200 to 1,300 r.p.m. These power 
increases, it is said, are due to 
improvements and advancements 
in minute details of combustion 


of a 





and fuel injection. 






| ‘‘wide-awake”’ in the industry. 


workingmen’s district, the ma- 
jority of the credit customers of 
the firm are paid weekly, and they 
make personal visits to Ed Motors 
to pay for their tires, heaters, 
tubes, spotlights, radios and other 
automotive accessories. This usual- 
ly means their car comes with 
them. While in the station they 
buy gas as a general rule, and 
through buying gas on these oc- 
casions, gradually come to recog- 
nize the station as their regular 
source of supply and come there 
for all their fuel. 

Their repair business is de- 
veloped automatically in this way 
in many cases, while in other in- 
stances a remark, “How is the car 
running?” often produces evidence 
of some defect and the suggestion 
is made that the owner leave the 
car in and have it checked over. 

Repair work is also handled on 
the deferred payment plan where 
necessary, although this is not 
stressed. It is not included under 
the “Budget Plan,” but is subject 
to special and separate arrange- 
ments. The new mechanic’s lien 
act in British Columbia is said to 
have removed the bad-debt angle 
from this business almost entirely 
as far as actual final total loss is 
concerned, and is also a powerful 
factor in collections. 

The sales of new and used cars 
have also benefitted by the ex- 
pansion of the budget department, 
as customers have to pass through 
the new car showroom and park 
beside the used car lot in making 
their payments, and are thus 
brought in contact with the cars on 
display and the firm’s salesmen. 
This contact can later be capital- 
ized on when in conversation the 
customer drops a hint as to when 
he, or she, will be in the market 
for a new car. Often a car is seen 
to be ready for a trade-in, even 
though the customer may not have 
thought of it in that light. Con- 
tinually friendly contacts enables 
the seed to be sown that has often 
matured into a sale. 

As for collections, the company 
estimates its credit losses in ad- 
vance and has never yet even 
realized the total of the annual 
reserve set aside to care for such 
developments. It has been found 
that 10 percent of its customers 
cause 95 percent of its troubles 
and, while some of these are slow 
in paying, very few total losses are 


sustained, and the business in 
credit sales of accessories has 
been proven to be well worth 


while, apart altogether from the 
great boom which has resulted in 
other departments of the firm. 

In building up this business, the 
consistent placing of the firm’s 
name before the public as a place 
where credit is available is of pri- 
mary importance, Redfern believes. 
His firm uses newspaper classified 
advertising very extensively to 
feature new and used tires on a 
credit basis, and supplements this 
by voluminous direct mail adver- 


| tising. 


Chris Sinsabaugh’s sparkling 
‘“Sparks’’ column is read by 


the 


pposition to Proposed FTC Cod 


CEs, 


Says N. Y. Rails 
Blocking Unified 
Freight Terminal 


TRENTON, N. J.—Proposed unj. 
fication of freight terminals in th, 
New York port area, as a mean 
of lowering costs to carriers an 
shippers, reducing street conges. 
tion and improving services, is be. 
ing blocked by New York railroad; 
it is charged by the Port of Ney 
York Authority in its annual repor 
submitted to the New Jersey legis. 
lature here. 


Revealing also that continue 
railroad obstruction may lead t 
federal action to accomplish th 
proposed terminal unification, th 
report, which also was submitted t 
the now-adjourned New York leg. 
islature, declared: 


“In the absence of a willingnes 
on the part of the New Yor 
railroads to consider voluntary 
terminal unification measures, cop. 
tinued progress in the field mus 
await federal action. It is believa 
that continued failure on the par 
of the railroads to co-operate ji; 
setting their own terminal opera. 
tions in order will lead to the 
setting up of federal machinery t 
accomplish the result by appro. 
priate orders when found in th 
public interest. 


“A number of long-distance truck 
operators realize the importance 
of prompt action and are seeking 
the aid of the Port Authority in 
working out a practicable plan for 
— co - operative termi- 
nals.” 


The Port Authority report als 
revealed increased traffic on all of 
its crossing facilities between Nev 
York and New Jersey last year 
as compared with 1938. Total traf. 
fic for all bridges and tunnels wa 
25,740,815, an increase of 2,368,74 
or 10.1 percent over 1938. The au 
thority’s funded debt was reduce 
from $204,919,000 to $192,270,000. In: 
terest of $916,615 was saved by debi 
reduction and refunding. 


Britain Ships $500,000 
Generator to Ford 


WINDSOR, Ont.—A British-buil 
electric generator, worth $500,00 
and weighing 500,000 pounds, ha 
been delivered to Ford Motor Co 
of Canada, Ltd. here. Built at 
Rugby, England, the giant gen- 
erator was shipped across _ the 
Atlantic under naval convoy ani 
made the crossing without mishap. 

It will be several months before 
the installation of the new turbo- 
generator in the Ford powerhouse 
will be completed. This is the 
fourth British-built turbo-genera- 
tor purchased by the Canadian 
Ford company since 1935, when the 
modernization of the powerhouse 
equipment was started. When in 
operation the latest generator will 
have a capacity of 25,000 kilowatts 
of electric energy. 

























“Dealers Tell Me,’ by William C 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 





Used Car Index 


National Average, All Makes | 
1940 High Low | 
herds $515 $449 | 
BM EE Ging AG ch 525 457 
WO 8 kkciccce 521 453 
GS Ge ~escnecaue 524 456 
NN OE o'r c accyl 514 44d 
RS. : ree 516 451 
| ae ae 519 452 
= 527 437 
re 513 441 
MS ON sags Soaks 523 437 
MN 8 eoiiwc 508 437 
NE occoxcce 510 430 


Automotive News’ tables of 
Used Car Selling Prices were 
expanded at the start of this 
year and now include four years’ | 
models. Weeltly national aver- | 
ages consequently are lower 
than in previous years when the 
table included only three years’ 
models. 

Comparisons between this | 
year’s and previous years’ na- | 
tional averages of all makes || 


cannot validly be made and are | 
therefore omitted here. i 
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Cleveland—Plain Dealer; Indianapolis—Times; Detroit 
— News; Chicago — Herald- American; Milwaukee — 


* Pr s 

Journal; New Orleans—Picayune, States; Tulsa—World; 

Used Car Selling rices Denver—Post; Los Angeles—Times; San Farncisco— 
As Advertised, March 18-24 













Actual top and bottom prices on 1939, 1938, 1937 and 
1936 wsed cars, as advertised in local newspapers. 
SEDAN prices only used in this comparison. News- 
papers co-operating include: Boston—Globe; New York 


Times, Journal American; Philadelphia — Bulletin; Examiner. 







MAKE Boston N. ¥. Phila. Cleve’d Ind’polis Detroit Chicago _Milw’kee N. Orleans Tulsa Denver Los Angeles San Fran. Nat'l Avg. 
39] 750- 695| 825- 695| 765- 685| 795- 595| 795- 675| 747- 566| 785- 675) 725- 695| 795 | 785- 685| 795- 649| 845- 765| 995- 745| 796- 677 
’38] 625- 550| 665- 545| 595- 565| 605- 622| 645- 525| 565- 449| 625- 485| 628- 499| 596 | 565 | 696- 529| 725- 589| 750- 745| 644- 546 
37] 545- 395| 465 














39] | 1198- 645 | 1295 | | 


ee | | 695- 648 | | 895 
2222222222 —_- ‘ x 
BT 595-545 | | 645 | 495 
























38] 495- 395| 375- 327| 485- 435| 459- 425| 495- $95| 415- 340] 465- 395| 495- $78| 495- 425| 365 
___ 87] 395-289 | | 365- 265| 875- 275| S95- $25| 876- 259| 365- 205| 395- 258| 425- 295 445- 875| 396 | 498- 445| 403- 308 
295- 225 270- 265| 295- 165| 205- 250| 200- 195| 205- 195| 328- 198| S45- 250] 285- 185 
39 575- 545| 597- 495| 510 | 545 | 595- 525| 589- 470| 565- 445| 495- 478 | | 506 | 595- 545| 665- 595| 698- 645| 581- 527 














Chevrolet Master Deluxe __ 
ptt rm ce tine 







































38] 495- 425| 448- 418| 475 | 495- 465| 475- 445| 450- 360] 385- 345| 497- 395| 475 | 545- 415| 545- 495| 5a5- 475| 488- 424 

ae 37] 395-295 | | $85- $15| 895- 275| 895- 345| $75- 280| $76- 205| $08- 825| 445- $65| S05- $85| 485- S45| 485- 375| 465- 425] 412- 335 
Sito 36] 345- 225| 285 255 $15- 275| 295- 250| 275- 227| 205- 265| 269- 247| 295 $25 256 265 290- 248 
Chrysler Royal ’39] 825- 665| 739- 645| 695 | | 675 | 689 | 725- 665 | | | 845 | 695 | 695 | | 726- 658 
38] 625- 495| 645- 479| 495- 485| 695- 645 | 565- 425| 485 | 608- 499| 645 | 626 | 575- 488 

aes ___ "8% 495- 325] 465- 295 | 425- $45| 545- 365| 475- 395| 425- $29| 435- 275| 447- 367| 496 | 645- $765| 475- 395| 645 | 494- 347 

08 36]_ 875-265] 345 335 300 265 $25 268 305s] «876- 205] =| 815- 295] 875- 335) S34- 297 

De Soto ’39] |_695- 400 | | | 675 _—_| 650- 565| 695- 645| | 695 | | | | | 442- 587 
38] 505- 445| 645- 445| 495 | 685- 495| 405- 465| 485- 495| 485-805 405. | 525 | 625 | | | 645 | S87- 447 

37] 375- 345| 479- 278| 425 | 445- $45| 445- $75| 465- 345| 475- 345| 435 | 4965 465 | 445- 305} 465- 385| 565- 485| 460- 361 

(Airstream) ’36] 295 299- 245| 315 395| 295- 275| 259- 199| 295- 245| 245 $45 425 $12- 283 

Dodge 39] 728- 695| 675- 475| 675- 600| 725- 577| 695- 645| 649- 480| 675- 495| 685- 578| 775 | 696 | 775- 750| 725 | 795- 785| 713- 676 
38] 525- 435| 495- 385| 495- 485| 695- 445| 565- 545| 485- 425| 495- 395| 498 | 545 | 545 | 575 | 596- 495| 675- 505| GA5- 467 

37] 460- 345| 445- 275| 445- $25| 445- 245| 450- $76| $95- 275| $95- 295| 447- 299| 475- $95] S05- 295] 400- 395| 535- 385| 575- 485| 451- 338 









360- 250| $29- 197| 295 295- 195| 345- 225| S48- 285| 365- 195 
Ford V-8 “60” 39] 565- 460| | 450 | 625- $75| 545 | 445 | | | | | | | 526- 467 
’38] | | | 499- 445 | 350 | 385 ] | | | | | | 442- 397 
anaes _"87]_275- 260 | | 285 | 875- 265| $25 | 205-245] | 82 | 875-825) | «| -810- 206[ | S21- 278 
Ford V-8 Deluxe (85) 39) 465 | | 550 l | 595 | 550- 449| 545- 495| 595 | | | 695- 498| 695- 595 | | 604- 500 
38] 495- 435| 435 | 460 | 497- 435| 450 | 454- 395 

| $45 



































































































Graham Standard ’39] | | | | | | 595 | | | | | | 506- 596 
38 | | | | 495 | | | | | 495- 495 
(Cavalier) °37] 375- 265 | 265 | | 295 | 445 | | 345 | | 345- 265 
. 36] 325-230 295 ae 346 365- 295| $33- 262 
Hudson “112” 39] | | | | | | 455 | | | | | | 455- 455 
38) 525 | 475- 395 | | 445 | | 499 | 535- 398] 465 | | 445 | | | 484- 396 
(Terraplane) °3i§ 325 | 245 | 265 | $95- $26| 295- 275| 205- 180| 385- 225| 397- 299] | 415- $25 | $75 $39- 272 
“ 36) 315- 176| 295- 175 295- 125| 275- 195| 238- 135| 195 299- 189, ——(s«é*|s«é8G 335- 189 282- 169 
LaSalle 39] 950- 845| 997- 875 | | 799- 849 | | 895- 695| 975 l l l | | 1145- 995 | 1095- 997] 979- 876 
38) (725- 675| 745- 565| 675 | 565 | 695- 599] 595- 495| 645- 595 | l | 745- 6965 | 865-795 | 696- 631 
37] 525- 465| 575- 209| 645- 445| 575- 550| 495 | 495 | 465- 395| 579- 545| 595- SAS| 675 | 505- 525| 645- 465| 675 | 575- 470 
36] 475- $15| 375- 298 $49- 265| 445- 265 375 375 395 525- 495| 452- 328 
Lincoln-Zephyr 39] 950 | 895- 795| 865 ] | 965- 895| 895- 750 | | 895 | 1095- 925 | 1095-1045| 961- 881 
38] 845- 645| 695- 500| | 725- 675| 645 | 507- 545| 555 699- 640 
"S7] 525- $45| 465- 348 | | 495- 419| GA5- 445| 425- $29| 445- 395] 460- 390| 485- 379| 405- 435| 575 | 549- 445| 575 | 456- 393 
36] 375- 285| 465- 298| 365 395- 325 267- 199| 3$25- 294 395 G45- 465| 362- 324 
Merc 39] 825 7195- 675| 695- 595 795- 745| 695- 595| 745- 595| 750 145 795- 664| 765 895- 779 | 773- 664 
Nash Ambassador Six 39] l l | l | 632 | 685 | | | | 658- 658 
38] 615 | 425 | 469 | 545- 425 475 | 559 518- 425 
"374 495- 395 | | | | $85 387 $95- 295 | 475 495 439- 345 
36] 365- 265| 235 425- 195 268 | 249-225) 277 228 
Olds Six (60) °39] 665- 635| 695- 598 | | 695- 595| 695- 645| 595- 486| 749- 575| 665 | 695 | 725 | 725- 568| 695- 595| 775- 698| 698- 599 
_—~—~—i—i‘“itstst 78 8G - 485 | 52T- 52S | 5GS- 495 | 575-545 | 55-525] 497- 495] G49- 305] 5O9- 450| 5O5- 406| 625- 465| 585 | G45- 485| 605- 605| GO7- 402 
—SC«*«B 485-365 | 457-415 | | 475- 399| 495- 395| 397- 300| 445- 345| 485- 360| 495 | 525 | 465- 395] 545- 440| 550- 495| 485- 392 
36) 365- 245| 295 = 
Packard Six : 39 745 | | celles a | | | 728 | 845- 695 | | 925- 695 | | S11- 695 
38] 675- 495| 625- 575 | | 545- 459| 575 | 539 625 745 | 665 | 725- 645] 745 646- 543 
37 
"39 675- 475| 595- 435| 575- 495| 625- 545 | _| 499- 449| 585- 445| 499- 478| 645- 685| 625 | 525 | 745- 595| 509- 501 
"$8 545-435 | 495- 295| 485- 425| 475- 445| 445- 395| 395- S19| 445- 365| 445- $90| 425- $05| 496 | 496- $95 668- 645| 476- 401 
37] _425- 325| 345- 237| 395 — | 395- 285| 395- 295| 347- 285| 365- 295| 395- 299| 400 | 379- 295 | 495- 445| 894- 307 
36) 345- 262| 299- 155| 295- 235| 395- 235| 325- 295| 295- 188 | 245 +| S80- 285| 876- 205| 875 | S24- 
Plymouth Deluxe — "39 645- 545| 635- 565| 595- 545| 625- 435| 595 —|_499- 475| 589- 495| 565 | 650- 475| 645- 565| 675- 625| 669- 545 | | 599- 527 
8B 495- 445 | 495 | 465- 395| 525- 495| 495 | 445- 395| 445- 395| 427 l | 425- 345 | | 545- 495| 595- 525| 487- 436 
ae 87) 420- 295| 359° | 875 | 445- 875] 825 | 350- 269| 395- 325| 410- 295| 395  —«||:-S85- 365| 275 | 405- 365| + + #+(| s86- S27, 
36] _350- 245 285 295 269- 195| 325-195, 287 [dT SSSSC*d;:CSS7--249| 885-8928 S35- 275| S2S- 248 
Pontiac Six *39] 765- 625| 675- 625| | 645- 545| 695- 645| 645- 585| 695- 595| 675- 590 | | 550 | 725- 695| 645- 585| 795- 745| S21- 624 
: 38] 545- 495| 525- 445| | «575 |“ B8B- 495| 495- 467| 545- 475| 575- 497| 565- 305| | 505- 465] 695- 565| 565- 550| 570- 485 
37] 495- 385| 445 | | 490- 249| 445- 395| 425- 290] 435-325] 465- 200, | | 485- $25| 445 | 545- 496| 468- sso. 















$61 345- 195 $35- 245| 345- 275| 285- 197| 3$45- 245| S97- 227| 825 
















































Studebaker Commander 39] 685 _|_ 727- 645| 695 | 695- 645 | | a | 695 | 675 | l | 681- 645 
7 38] 595- 565| 527- 475| 495 — | 620- 595| 495 — | 495- 445, | 505- 495 | 4065  # #+| | 645 | 651-6515 | 645 | 651- 515 

(Dictator) ’37] 445- 285| 397 | | 495 - 480] 445- 395 | | 375- 335| 487 | 495 | | 495- 365| 585- 445| 495 | 471- $76 

“ 36] 365-325 | 327 | 205 | 385- 375| 360- 275 | | 345- 245| $25- 295; | | 896- 885|.. | 445- 896| Se0- $21 | l | 395-335 | | 445- 395| 360- $21 

Willys 39] 475 | 355 | - | 485 | | en ] | | 525 | | 460- 460 
- 38] | 299- 275 | a oR: | | 365- 275 | | 885- 365 | | $85- 315] [ 348 | S53- So7 

af 2s 22196 || 22-195 | 225 | 288-196 | 268-107 | | ___| 275-200] 275- 235| S18- 235| 254- 209 
135 | 185 a oe | 165- 125) 145- 125 

















National Average, All Makes, March 24—$510-$430 
National Average, All Makes, March 17—-$508-$487 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled excluswely by Automotive News as a copyrighted feature 


This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national index 


Where no prices are quoted, no car of make and model was offered during the period covered. 


Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next week 
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New Passenger Car Registrations, All States for February, *40-’39 a 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
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aryland Urged to Adopt Compulsory I 


9 Penalties Are Provided 
Under State’s Present Setup 


ig] to Automotive News 
3ALTIMORE. — Compulsory 

annual inspection of motor 
jes at state-owned stations 
bs by W. Lee Elgin, state 
w nissioner of motor vehicles, in 
, annual report to Gov. Herbert 


(Conor. 
Under the proposal, recommend- 
for adoption by the next session 
the state legislature, tests would 
conducted at a cost of 50 cents 
1 inspection. The inspection sta- 
ng also would be used for driv- 
tests and for hearings on mo- 
vehicle violations. 
said he had_ received 
merous complaints about the 
it’s present inspection system, 
jer which operators of garages 
, $250 a year for the privilege 
inspecting cars. The present in- 
tion does not provide penalties, 
pointed out, declaring it was 
warded as “useless routine” by 
public and officials of the 
tions. 
| would urge,” he declared in 
y report, “that inspections be 
je twice yearly and that a suf- 
‘ent number of stations be lo- 
i at various places in Balti- 
and all of the counties so 
wt motor vehicle owners would 
put to as little inconvenience as 
sible. 
{would further recommend that 
‘is work be continued through- 
t the year so as to keep the 
ntions in constant operation. 
mers would be notified by mail 
otherwise that vehicles display- 


Darkness Deals 
Death on Streets 
Buffalo Finds 


BUFFALO.—Night traffic fatali- 
«within Buffalo city limits ac- 
uted for 345 or 61.5 percent of 
total fatal street accidents dur- 
y the five year period 1934-38, 
wording to statistics compiled by 
Buffalo junior chamber of 
mmerce through its safety com- 
ittee. The survey showed that 
ly three cars were on the streets 
e dark for every 10 in the 
ytime. 
Two hundred twenty, or nearly 64 | 
reent of the total night fatalities, 
curred on 12 of the city’s heavily | 
weled arteries during this same 
re-year period. In other words, | 
ws than 1 percent of the city’s 
ml streets were the sites of | 
: 4 two-thirds of the night | 
alities. 
Main Street, the longest of this | 
wily traveled group, accounted | 
r 31 of the fatalities, and it is | 
leresting to note that only three 
fatal accidents occurred in | 
section where the best lighting | 
the city exists. 
re is no indication that day- | 
mé accidents are concentrated in | 
Y Particular spots, so that the | 
gical conclusion drawn by the | 
—— is that poor visibility 
ting night due to improper | 


40 to Be Big Year, 
Texaco Official Says 


R.—The upward trend 
i eeneral business conditions, 
economists forecast for 1940, 
ntived and American _in- 
“ are prepared for one of 
niger eatest years. That was the 
mt expressed this week by 
led Dodge, of New York, 
‘yr ent and general man- 
ce sales department of 
tdarece Co., who was in Denver 
tthe De ® meeting of salesmen 
trad nver district, comprising 
a Nebraska, Kansas, Wy- 
© ad South Dakota. 
6 petroleum business is going 
ether ts he said, and so are all 
t that the businesses. He pointed 
wline e expected increase in 
itarily Onsumption was based 
ich 7, 0, the sale of new cars, 
} 1 z Said, is running as much 
biog neceMt ahead of the like 
Raies. ast year for some com- 


eg 














ing license tags in certain number 
groups must report for the safety 
checkup during dates set aside by 
this office. 


“In the event that owners were 
not in the immediate vicinity of 
stations designated on the card 
they could apply for the inspection 
at any station throughout the 


state. This plan would not work a! 


hardship or loss of time. 


“In the event that this law is | 
made possible, the measure would | 


be self-supporting, due to the fact 
that a charge of 50 cents would be 
made twice yearly and paid at the 
time of the inspection. As the reg- 
istration now stands, there are 
practically 450,000 motor vehicles 
in ,operation in the state. This 
= produce a revenue of $450,- 
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GM Teaching Canadian 
Women on Servicing 


MONTREAL. — General Mo- 
tors of Canada has undertaken 
to teach girls and young women 
how to take care of motor cars 
as @ preparedness measure. The 
course has been started in sev- 
eral large centers and now in 
Montreal three groups are at 
work with members coming 
largely from the Red Cross, 
Imperial Order of Daughters of 
the Empire, and Ia Ligue de la 
Jeunesse Feminine. 

The course runs from 10 to 12 
weeks, and the women are now 
embarking on actual work in 
the shop. The course is under 
the direction of A. J. Couture, 
in charge of sales promotion ac- 
tivities for General Motors in 
the eastern zone. 





For a fresh automotive viewpoint, 
read George M. Slocum’s ‘‘A Word in 
Edgewise.’ 
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March Car and Truck Sales 


Near Record in San Antonio 


Special to Automotive News 

SAN ANTONIO, Tex.—New car 
and truck registrations in San An- 
tonio during March reflected the 
improvement that has been evident 
since the first of the year, a total 
of 1,077 units being sold to make 
it the best March during the past 
six years with the exception of 
1936, when 1,116 units were re- 
ported. Sales, according to indi- 
vidual makes, were as follows: 

Buick, 61; Cadillac, 11; Chevro- 
let, 175 (and 33 commercial units 
and 32 trucks); Chrysler, 23; De- 
Soto, 9; Dodge, 77 (and 8 commer- 
cial units and 6 trucks): Ford, 229 
(and 33 commercial units and 39 
trucks); GMC Truck, 4 (and 7 
commercial units); Hudson, 20; 
IHC Truck, 15 (and 21 commercial 
units); LaSalle, 12; Lincoln-Zephyr, 


price is 


when you buy a car on 


this “Open Book” plan 


7; Mercury, 17; Nash, 13; Oldsmo- 
bile, 42; Packard, 9; Plymouth, 72 
(and 6 commercial units); Pontiac, 
30; Studebaker, 55; and Willys, 9. 
Totals: 851 cars, 108 commercial 
units and 96 trucks, for a total 
of 1,055 vehicles. 

Registrations by out - of - county 
dealers were: Chevrolet, 2; Chrys- 
ler, 2; De Soto, 2; Dodge, 1; GMC 
Truck, 1 commercial unit; Nash, 1; 
Oldsmobile, 3; and Plymouth, 10. 
Totals: 21 cars and 1 commercial 
unit. Grand totals: 872 cars, 109 
commercial units and 96 trucks, or 
1,077 motor vehicles. 

Reports of March sales for pre- 
vious years were: 1935—874; 1936— 


1,116; 1937—1,028; 1938—708; and, 
1939—845. 
Pete Wemhoff’s Fourth Dimension 


offers news of automotive advertising. 
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This advertisement is an example of 
the current national advertising of 
GMAC which is designed to build 
good will for—and extend public 
confidence in—those car dealers 
who offer the low-cost General 
Motors “Open Book” Instalment 
Plan as their time-payrment service. 


Available only through dealers in CHEVROLET « PONTLAC » OLDSMOBILE - BLICK »« LASALLE and CADILLAC cars 
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Chapter LXVI— Briscoe’s United States Motors 


When I started to write the saga of General Motors 
I did not realize the tremendous job I had undertaken. 
Arthur Pound had to write a 600-page book, “The Turn- 
ing Wheel,” to tell the tale while with me I had to com- 
press the story in a few thousand words. Well, at last 
the condensation was an accomplished fact, leaving me 
free to put down in black and white my recollections of 
the formative days of the automobile industry. Which 
brings me up to Benjamin Briscoe, who, like Durant, was 
an empire-builder who certainly belongs in our Hall of 
Fame, along with Durant, Ford, Olds, Leland and other 
pioneers. 

As I began this tale there came to my desk a letter 
from Briscoe himself, a pure coincidence, for I had com- 
pletely lost track of him in these later years. The letter 
was from St. Petersburg, Fla., where Briscoe is living in 
semi-retirement because of ill-health and where he keeps 
busy as a gentleman farmer and watches the world go 
by. And as I started to piece together the remarkable 
career of Briscoe there came to mind that quotation 
from “As You Like It,” which runs like this: “After all 
the world’s a stage and all the men and women merely 
players; they have their exits and their entrances; and 
one man in his time plays many parts, his act being 
seven ages.” To me this seemed singularly applicable to 
Benjamin Briscoe and a fitting get-away for the story 
of his automobile careers. 


First Proposed Merger 


While most motor historians regard Durant as 
father and founder of General Motors, a number of old- 
timers incline to the belief that Durant, in organizing 
the great automobile combine, merely hatched an egg 
laid by Briscoe. It was Briscoe, so goes the story, who 
first proposed a merger of major automobile companies, 
the ones on which he had set his speculative eyes being 
his own Maxwell, the Buick, the Ford and Reo. 

The story of Briscoe is an interesting one, culminat- 
ing in the untimely retirement of one of the most able 
industrial promotion minds that ever entered the auto- 
mobile business. The original Maxwell-Briscoe Motor 
Co. was organized by Benjamin Briscoe and the late 
Jonathan D. Maxwell in 1903 and operated as a partner- 
ship till 1904, when the company was incorporated. 

For some years prior to the formation of the partner- 
ship, Maxwell had been designer for the Northern Mfg. 
Co. of Detroit. Before his connection with that com- 
pany he was associated, in development work, with the 
Olds Motor Works. Briscoe had been president of the 
Briscoe Mfg. Co. of Detroit, which he had organized in 
1886. Much of the business of the Briscoe Mfg. Co. was 
the production of experimental sheet metal work, and 
of parts for automobiles then built in Michigan and ad- 
jacent states. 

Early in 1903, Briscoe decided to go into the automo- 
bile business himself. His first experience was with the 
Buick car. Briscoe and Dave Buick were old-time friends 
and the two men spent considerable time on the develop- 
ment of the first Buick car. Briscoe then sold his interest 
in the Buick, to become associated with Maxwell. They 
began work in July, 1903 and had the first car of Max- 
well’s design on the road on Christmas day of that year. 
What the two pioneers needed now was capital. In their 
efforts to enlist financial support, the men were struck 
by the disinclination of moneyed persons to go into the 
automobile business, on the ground that the automobile 
field seemed considerably overdone. 

Going to New York, to get the balance of the required 
capital, the promoters found the greatest obstacle in 
the general impression that the industry had reached 
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BENJAMIN BRISCOE had a finger in the pie in the General 
Motors organization, then formed and operated one of his own— 
United States Motors. 


sirous of having the Maxwell-Briscoe Motor Co. locate 
in their city. Briscoe proposed to them that his concern 
would put up a plant costing at least $125,000 and em- 
ploying at least 1,000 workers. Under Briscoe’s per- 
suasion the Newcastle people became convinced that 
such a plant was worth $100,000 to them; so they signed 
the contract. The cornerstone of the Newcastle plant 
was laid in June of the following year, the then vice- 
president Fairbanks officiating. 

In 1905, Briscoe established an additional assembly 
plant in Pawtucket, R. I. By this time the company had 
added a four-cylinder car to its original two-cylinder 
lines. For the building of this four-cylinder car another 
Tarrytown factory, that of the Rand-Drill Co., having 
a floor space of 16 acres, was purchased. 

Thus, in five years, the Maxwell-Briscoe Motor Co. 
had grown from the original, rented Tarrytown plant 
to four factories, which they owned. Land owned by the 
company in Tarrytown and Newcastle amounted to 419 
acres, including several farms adjacent to the Newcastle 
plant, which were to be subdivided to take care of the 
expected growth of the city of Newcastle. The com- 

any’s machine equipment represented an outlay of 
$756,000 and the payroll averaged some 3,600 workers. 
Production for 1910 was close to 20,000 two and four- 
cylinder automobiles. 


Briscoe Built Maxwell, Too 

The Maxwell-Briscoe dealer organization, under sales 
manager, A. B. Barkman, was rated one of the most ef- 
ficient in the industry. Maxwell advertising was noted 
for its boldness as well as for its liberal use of media. 

John Maxwell devoted his energies, with great suc- 
cess, to the manufacturing end. K. T. Keller, now presi- 
dent of the Chrysler Corp., was one of the production 
engineers of the early Maxwell. 

For Briscoe, and Maxwell, and for the company’s 
stockholders things certainly were going good. Begin- 
ning with drummed-up capital, with leased manufac- 
turing facilities, Briscoe had built what had all the ear- 
marks of a great concern with a still greater future. 
As an industrial organizer, Benjamin Briscoe was an 
outstanding figure. No mistake about that. 

It was at this juncture, when everything seemed se- 
rene, that ambition for still greater achievements moved 
Briscoe to project his merger idea, a plan for an auto- 
mobile combine which, building cars of various sizes 
and price appeals, would virtually control the automo- 
bile business of the United States. 

Failure of the Briscoe plan to take shape was laid at 
the door of Henry Ford who, though he was not then 
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NEWARK, N. J.—Fred Petry j{ ands of 
of Petry Express & Storage (ticand fe 
was re-elected president of tystaff of 
New Jersey Motor Truck Assn. 4 this job : 
its annual meeting here. includes 
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old Spanish custom with the House 
of Dearborn. It took Ford 13 years 
to make its first million (cars) 
after the company’s organization in 
1903, the natal day being Dec. 10, 
1915. The year 1923 was a double- 
header in the millionth-car pro- 
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forws n and foreign automobile 
izatig el something like 3,000 
using on automotive engineering, 
; many drawings of various 
la nnighigss cations. | : 
> tHE JOB OF keeping the patent 
abreast of developments in 
iffirmby industry is a fair-size job in 
leclanbelf, Each year approximately 8,- 
of #y additional United States auto- 
r higotive patents are added to the 
nent dylection, together with 1,800 
N eadaeazines, 1,000 catalogues and 
im 75 to 100 new books in the 
(N t ‘i of these figures indicate the 
mme » of the library, but they don’t 
‘| the real story of its usefulness 


-ortle i 


ll 
7» “"E the automobile industry. The 
shoypart of the library is its card in- 


rdanget, which looks from the outside 
Uatiqgie just another cabinet of filing 
rmenpawers. But inside that cabinet 
aratique thousands and thousands of 
nifonjards, containing more than 2,000,- 
sy ty separate references. The items 
ye grouped according to subject 
matter and according to make of 
aratig’™ The card index is the key 
‘am jitich unlocks the vast treasure 
am ¢ wits of the library. With it, quick 
ng W ference is possible to anything 
ime wd everything ever built or pro- 
‘ampjosed in the automotive industry 
lution ince its beginning. ‘ 
“1 THE DEVELOPMENT of this 
ard index is one of the outstand- 
ing accomplishments of the as- 
gciation. Every patent in the en- 
tire collection had to be read and 
its component parts classified and 
Jindexed. Every item in the thou- 
try sands of technical journals, domes- 
e (fticand foreign, had to be read. The 
f tgstaff of specialists, trained to do 
sn. gthis job accurately and thoroughly, 
inludes one German for the Ger- 
owg 220 publications, and another man 
Rog f Flemish birth to handle the 
7 French, Italian and Spanish 
n FY anguages. 
&¥ Also on the library staff, under 
of the direction of George C. Arved- 
Jacg on, patent department manager, 
etay 8 an engineer, filing clerks, etc. 
Cj The upshot of this careful index- 
ing is that the association can 
Ste make a complete and thorough di- 
jgest of any automotive subject, 
Ted Past or present, and make a re- 
wi port within five to eight days. In 
"¢.| he field of U. S. patents, the staff 
yanid'S able to make an _ accurate 
jsearch in two to three days. This 
aj Neans that the time saved in such 
| echnical investigations is enorm- 
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the AMA library naturally con- 
tains materials of priceless value. 
In many ways its creation and de- 
velopment through the last quarter 
century is one of the finest ex- 
amples available of the vision and 
foresight which motivated pioneers 
in the industry. 

The patents collections also are 
of great practical value to mem- 
bers of the association, in con- 
nection with patent questions 
which arise from time to time. No 
other organization, private or pub- 
lic, affords the industry this source 
of complete and accurate data. 

But from the public viewpoint, 
the library also is serving a not- 
able purpose by facilitating prog- 
ress in automotive design and con- 
struction. Every time an important 
idea, engineering or otherwise, ap- 
pears on the automotive horizon, 
no matter how complicated it may 
be or how obscure, the manufac- 
turers are able to determine, at a 
minimum of cost and effort, the 
exact and complete history of the 
thing from the time the industry 
began. In this sense, it is a 
measure of past performance and 
a guide to tomorrow. 

But above and beyond all this, 
there is still another reason why 
the library is important. Perhaps 
this is the supreme reason. It has 
a complete file of Automotive News. 

* + * 


THROUGH THE column several 
months back that old cynic, Barney 
Oldfield, started a tempest in a 
teapot by declaring that in his 40 
years of driving he hadn’t been 
able to drive a million miles in an 
automobile and he doubted very 
much if any one else had. Offhand, 
veterans declared that Barney was 
nuts — that there must be many 
who had done it. And the conductor 
sided with him and adduced evi- 
dence that sorta supported the 
Master Driver of the World. 

This week in sifting the grist of 
the publicity mill, I ran into a 
piece from Chevrolet that seems to 
strengthen Oldfield’s position. It 
came from the office of Felix 
Doran, recently made head of GM’s 
Fleet Sales division, telling of the 
performance of a Chevrolet coupe, 
*37 model, which has been in the 
service of the New Jersey state 
highway department from Dec. 23, 
1936, to Dec. 4, 1939, on a 24-hour- 
a-day operation. Three drivers, 
working on eight-hour shifts, kept 
the wheels rolling almost continu- 
ously. The car averaged 376 miles 
a day — if Sundays and holidays 
are counted in the computation — 
and 441 miles a day if they’re ex- 
cluded. Yet in the three years the 
coupe’s total mileage did not get 
to the half-way million-mile mark 
— 405,405, to be exact. That’s equiv- 
alent to 16 times around the world. 
Mebbe some time in the next 
decade some aged driver will be 
able to prove to Oldfield’s heirs 
that the feat is not impossible. 

* * * 

DORAN HAS taken over the 
coupe and is sending it out on the 
road on a tour so it may be shown 
to fleet owners in several key cities. 
At the same time his men will tell 
the prospects that New Jersey’s 
official figures show that the car, 
while in state service for three 
years, averaged 16.7 per gallon of 
gasoline and cost the taxpayers 
only 1% cents a mile to run, in- 
cluding gasoline, oil, lubricants, 
tires, parts, repair labor and de- 
preciation. There was only one 
overhaul, that when the odometer 
showed 287,000 miles. 


* 8 8 


FORD IS expecting another 
| blessed event — the 28,000,000th 
| car of that make will come off the 
|} assembly lines of the plant at 
| Edgewater, N. J., some time Mon- 
day. No. 27,000,000 saw the light of 
day on Feb. 15, 1939 out in Rich- 
mond, Calif., with the conductor's 
friend, Dr. Clarence Bulwinkle in 
|attendance. Which shows Ford 
| makes other millions besides dol- 
lars. 





s* ¢ & 
| 


that frequently — 















THIS HABIT of making another | 
| millionth car every so often — and | 
has become an| 


* * * 


ANOTHER celebration of this 


sort, although on a more modest 
scale, took place out on the West 
Coast this week, when Plymouth’s 


blessed event eventuated in the 
shape of the 200,000th car to be 
built in the assembly plant in 
Los Angeles under the watchful 
eyes of Paul Gaebelein, operations 
manager, with Treasurer Al Miller 
auditing the hospital bills. 

I might have suspected some- 


thing was coming off when I was 


there in January, for, because of 
the plant expansion, Verne Orr 
was acting as if he was expecting 
something out of the ordinary. The 
growing pains at the plant 
amounted to almost 17 acres, bring- 
ing the grand total to 44 acres and 
the addition of 75,000 square feet 
of plant buildings, bringing the 
total up to 400,000 square feet. 
* * * 


EVANS PRODUCTS of Detroit 
held its annual meeting of stock- 
holders this week, re-electing the 
old board. Careful management, the 
report said, resulted in a net profit 
in 1939 of $242,418 after two bad 
quarters at the start of the year. 
“It is the management’s intention 
to continue its policy of economies,” 
it added. Remembering the old gag 
about the management making a 
valued employe a vice-president in 
lieu of a raise in pay, I couldn’t 
resist trying to embarrass Cam 
Goldrick, director of public rela- 
tions for the corporation, who has 
just been made a v.p., if that was 
how he got his new title. 

We who write point with pride 
to Goldy’s title boost, for besides 
being a veteran newspaperman to 
start with, he put in more’n 10 
years as Overland tom-tom beater, 
during the heyday of John N. 
Willys, before joining up with Ed 
Evans. 

- * 7 

AT THE RIPE old age of 79, 
John T. Rainier passed along the 
other day at his Long Island home, 
one of the real pioneers of the 
automobile industry. He dated 
back to 1900 when he was one of 
the organizers of the Vehicle 
Equipment Co., which started out 
manufacturing electrics. But Rain- 
ier was far-sighted. He saw the 
gasoline car growing in public 
favor, so in 1905 he sponsored the 
Rainier which Garford at Elyria, 
O., built for him. Two years later 
he went on his own and set up his 
factory in Saginaw, Mich. Next 
year he sold out to General Motors. 
A year later GM soured on too 
many high-priced cars in its line, 
and discontinued the Rainier. It 
wasn’t because the Rainier was not 
a good car — it was, and in a 
racing way did right well. Louis 
Disbrow drove one, so did Wally 
Owens and several other stars of 
the times. And then Rainier in 
1916 formed the Rainier Truck Co., 
making lightweight trucks. He sold 
out in 1926 and went into retire- 
ment. 


Double-Filament 
Bulbs to Attract 
Industry’s Study 


SHEBOYGAN, Wis.—Auto-Matic 
Safe-T-Light Corp. here is produc- 
ing a double-filament tail and 
headlight bulb for cars, trucks and 
buses. When one filament in the 
patented bulb burns out, the other 
automatically switches on, and a 
dash signal indicates to the driver 
that he is using the emergency 
filament. 

Officials of Westinghouse Elec- 
tric Co., interested in installing the 
device on stock automobiles, have 


arranged a meeting with officials | 


of General Motors, Ford and Chrys- 
ler for Apr. 15, according to 
Michael J. Wolfe, president of the 
local firm. 


S. C. Conclave Set 
COLUMBIA, S. C.— Annual conven- 
tion of the South Carolina Automobile 
Dealers Assn. will be held at Caesar's 
Head, June 17-18. Dealers of the Pied- 
mont area of the state are making the 
necessary plans for the convention. 





THAT POWER PLANT engineers have kept pace with body and chassis 


engineers is demonstrated here by H. 


bile. Using a 1910 Oldsmobile Limited engine and the 1940 
Youngren 


inder power plant for comparisons, 


T. Youngren, chief engineer for Oldsmo- 


Idsmobile six-cyl- 
points out the performance 


fo ene wg of the modern engine over the r plant of 30 years ago. The 
19 


0 engine, weighing 1,360 
counterpart, weighing only 


unds, develo 
pounds, develops 95 horsepower. 


only 60 horsepower. Its modern 





February Car, 


Truck Sales 


Second Highest in History 


DETROIT.— Retail passenger 
car sales in February made that 
month the best February in auto- 
mobile sales history since 1929, 
completed records on the month’s 
registrations reveal. 


R. L. Polk & Co. records show 
U. S. registrations in February to- 
taled 224,625 units, being exceeded 
in February only by the mark of 
235,590 established in 1929. 


The February, 1940, total ex- 
ceeds the February, 1939, figure of 
164,942 by 36.18 percent. It is, how- 
ever, 13.68 percent under the Jan- 
uary, 1940 total of 260,216. 

New passenger car sales for the 
first two months of 1940 aggregate 
484,841 units as compared to the 
368,154 registrations in the first 
two months of 1939—a gain of 31.69 
percent. 

Truck sales also reached a high 
peak in February of this year. The 
nation’s total registrations of new 
units was placed at 41,336. This 
was exceeded by only one February 


Cleveland Dealers 
Name Herzberger 
To Head Assn. 


CLEVELAND. — Cleveland Auto- 
motive Trade Assn. has elected R. 
G. Herzberger as president, suc- 
ceeding Birkett L. Williams. 

Louis Boshara is first vice-presi- 
dent and H. K. Levering, second 
vice-president. F. C. Grismer was 
named secretary and Lloyd P. 
Jones, treasurer. R. Earl Burrows 
was re-appointed manager, a posi- 
tion he has held since the summer 
of 1938, when he succeeded Her- 
bert Buckman, resigned. 

Herzberger was chairman of the 
successful spring sales drive, the 
Easter Automobile Parade, just 
concluded by the local association. 


mark in automotive history. In 
February, 1937, there were 41,815 
retail sales. 

The February, 1940, record is 
21.21 percent above the 34,102 reg- 
istrations in February, 1939, but 
9.45 percent below the nation’s 45,- 
650 registrations in February, 1939, 
but 9.45 percent below the nation’s 
45,650 registrations in January this 
year. For the first two months of 
1940, truck sales aggregate 86,986 
units, surpassing the comparable 
two-month figure for 1939—71,817— 
by 21.12 percent. 


Industry’s Setup 
On Distribution 


Given Praise 


DETROIT. — Although research, 
engineering and mass production 
methods are acknowledged to have 
given America high-quality and 
low-priced motor’ transportation, 
these consumer benefits could 
never have been realized without 
the development of nationwide, 
competitive distribution systems, 
according to the forthcoming issue 
of Automobile Facts, published by 
Automobile Manufacturers Assn. 


The publication points out that 
while the retailers of motor cars 
are independent local merchants, 
they are backed up by field contact 
forces, market analysts and na- 
tional advertising, all contributing 
to the volume of sales necessary 
for the production of a low-cost 
product. 

Manufacturers also have developed 
extensive service organizations to 
aid dealers in providing quick and 
sure maintenance services on their 
products. 
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THE NEW 


Hollywood | 


AMERICA’S SMARTEST CAR 


Re ai 


PRODUCTION 


Styled..priced..supercharged..for a custom clientele 


This completely new automobile . . together 
with its companion car, the New Series 
Graham Senior..are now on the assembly lines 
and will shortly be ready for shipment to dis- 
tributors and dealers in all parts of the country. 


THIS COUPON MEANS MONEY TO YOU... FILL OUT AND MAIL TODAY! 


August Johnson, Executive Vice President 
: ‘ Graham Paige Motors Corp. 
Do you know about our liberal franchise, Derrek, Mickienn 
Send me (us) more details about your new Graham Fran- 


conceived and put into operation by a new PP peo 


management that is dealer-minded, through Name 
Address .............. 


floor? 
twenty years experience on the sales aime 


“GRAHAM-PAIGE MOTORS CORPORATION. 





